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METPUKU B IUPPOBOMY MAPKETHUHI'Y HIATNIPUEMCTB TOPI'IBJII

Ilposedeno docnioacenns wooo mempur Yyu@dposoeo Mapkemuney 6 OiibHOCHE NIONPUEMCME
mopeieni. Cucmemamu308ano ma OON0GHEHO SPYNU MEMPUK YUPpPoeo2o MapKemuney, ix 3acmocy8anus
6 OisLIbHOCMI nionpuemcme. Buokpemneno 201061i Mempuru yughpoeozo MaKpemuHey no 0esKux epynax
MemPUK yughposo2o MapKemunzy 8 Acnekmi anaizy yu@dpoeozo mapxkemuny. Cymmego 00no8HeHo ma
ONUCAHO MEMPUKU, WO 3ACNOCOBYIOMbCS 8 MAPKEMUHZY coyianbHux mepexc. OKpecieno, onucano ma
0emaniz08aHo MempuKu yupposoeo MapKemuH2y, wo 3acmoco8yiomsbcs 0isi CMapmanie.
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IMocTanoBka mpodjeMH B 3arajJiLHOMY BHIVISIAI Ta ii 3B’SI30K 3 BaKIMBHUMH
HAYKOBMMH a00 NMPAKTHYHUMHU 3aBAaHHsAMU. CydacHui udpoBuil MapKETHHT nepeadadae
MOCTIHHY aHATITHYHY POOOTY 3 BEIMKUM 0o0OcsaroMm iHdopmarii. | MoBa mpo iHTEpHpeTaIio
JAaHUX HE TUIBKM SIKICHUX Ta KIJIbKICHUX JIOCHIDKEHb: LIUILOBOI ayAWUTOpii, MOTOYHOI
JISUTBHOCTI, TIPOIYKTIB Ta CHUCTEM, aJie 1 Mpo MOCTIHWHM MOTIK JaHWX BijJ crokuBadiB. Yepes
METPUKH aHATITUYHI BIATUIN MiAIPUEMCTBA MOXKYTh OTPUMYBATH Ti JIaHi, 10 BIJTUBAIOTH HA
MOTOYHY MAapKETUHIOBY MISUIbHICTb, Ta (QOPMYIOTH TINOTE€3M Ta KPOKH IOKIMKaHI Ha
BJIOCKOHAJICHHSI MAPKETUHTOBOI JiSUIbHOCTI MiAIPUEMCTB.

Ockinpku ocTanH1 15 pokiB U poBUil MAPKETUHT aKTUBHO PO3BUBAETHCS, Oa3a 3HaHb
110710 METPUK — PO3IINUPIOETHCS. 3’ SIBJISAIOTHCSA HOBI iHOpMaliiiHi TEXHOJIOT] Ta IHCTPYMEHTH
1M(POBOro MapKETHUHTY, 1110 3 OAHOI0 OOKY BiIKpUBA€ HOB1 MOXKIIMBOCTI, @ 3 1HILIOTO — pOOUTH
aHaJli3 MapKETUHTOBOI AISUIBHOCTI OLfbIN CKIAJAHUM. 3’ABISIOTHCS HOBI HEBIOMI paHille
METPHKH, 1110 NOTPeOYIOTh ONuUCy, Ki1acugikaiii Ta qetamizarii.

[ToTpebu nudpoBOro MapKeTHUHTY MIJNPUEMCTB BHU3HAUWIM AKTYyaJbHICTH JaHOIO
JIOCIHIOKEHHS.

AHaJi3 ocTaHHiX AocailzkeHb 1 myOaikauniii, B SIKMX NOKJIAaJeHUH IOYATOK
BUPIIIEHHIO NPo06JeMH. AHaJi3 ICHYIOUMX JOCIIIPKEHb CBIIYUTDH MPO BIACYTHICTh €IMHOTO
HiXOMy 10 ONMUCY Ta TPYIMyBAaHHS METPUK IH(PPOBOTO MapKeTHHTY. MeTpukam pi3HUX
HanpsAMiB HU(POBOr0 MapKETHUHTY, NMPEIMETY iX 3aCTOCYBaHHS, MOXKJIMBOCTSM JJIS aHANI3Y
METPUK MPUCBATUIM cBOi mpaitll Taki BueHi: O. M. Coxanpka, B. Pubauyk, T.O. XKypko, 0. B.
Cinenko, II. O. bpanynos, A. Kpasnosa, T. Snuyk, M. A. Oknangep, O. O. Pomanenko, K.
bproc, I'. I1. JIsmenko, P. B. Motkaimok, ['onosuyk 1O. O. [1-12].
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B poGortax [1, 3] mopyuiyerbcsi nmuTaHHS BiAOOPY METPHK Ui KOHTPOJIIO poOOTH
OCHOBHMX ICHTPYMEHTIB IpocyBaHHs. [IpoTe B 3a3HaueHuX poOOTax HE ONUCAHMUN IIUPOKUI
BUOIp METPUK 3aJIe)KHO Bil IHCTPYMEHTIB MPOCYBAHHS, a JESKI TPYMH METPHK MOTPeOyIOTh
JIOTIOBHEHHS.

B po6Goti [5] 4iTKO OKpec/OThCS BIAMIHHOCTI MK HU(POBUM MAapKETUHTOM Ta
IHTEpHET-MapKETUHIOM, 110 JO03BOJIA€ Kpalle 3IrPYNoBaTH METPUKH 3a IPEIMETHUM
3aCTOCYBaHHSIM.

Hayxkogmi [6, 7, 8] y cBoiX poboTax po3poOJsitoTh TEOPETUKO-TIPUKIIAIH] TOJTOKECHHS
U(PPOBOrO0 MAPKETHHTY Ta 30KpeMa OKPEMHUX HOro HampsMiB Ta PEIEBAaHTHUX METPHK, SKi
BUKOPUCTOBYIOTHCH.

VY cBoix crarrsax aBropu [9, 10, 11] HamaioTh BU3HAYCHHS 0OaraTbOM METPHKAM B
cucreMi LHU(POBOro MApKETHHIY, IIOB’S3yIOTh METPUKH 3 pEJIEBAaHTHUMHU LUIIMM iX
3aCTOCYBaHHSI.

BuninenHsi HeBHpilleHMX paHille 4YAaCTHH 3arajbHoi MNpodJjeMH, KOTPHUM
NPHUCBAYYETbCA CTAaTTA. Hes3Bauaiounm Ha BENUKY KUIBKICTH 3rayBaHb Ta IIMTYBaHb
iH(dopmalii Tpo METPUKHU Pi3HUX HAMpsAMiB UGPOBOrO MAPKETUHTY, BIACYTHIN OmuUC, aHai3
Ta CHUCTEMAaTHTH3allisl BHUYEPITHOTO TNEpeNiKy METPUK, IO Yy TOBHIH Mipi BimoOpa)karoTh
aKTyalbHy HU(POBY MapKETHUHTOBY JISUIbHICTH MIJIPUEMCTB TOPTiBIi. BpaxoBytouu BelnHuKy
KUTBKICTh iH(pOpMalii B Mepexi I[HTepHET, IO HE cHCTeMaTH30BaHA 1 4acTo € Oi3Hec-
AQHAIITUYHOI, Yy JOCHI/KEHHI TMOTpiOHO 30CEpPEeIUTHCh Ha BUPINIEHHI LUX [UTaHb,
BUKOPUCTOBYIOUM METOJIM KOHTEHT-aHaTi3y.

®opMy/TI0BAHHS METH CTATTI (IOCTAHOBKA 3aBJaHHs1). METOIO CTAaTTi € BU3HAUCHHS
METPHUK, aKTyaJlbHHX Ui HHU(POBOTO MApKETHUHTY, 30KpeMa, B IiSUIBHOCTI MiJIPUEMCTB
TOPTiBJIi, ONTUC BU3HAYCHUX METPHK, iX JeTali3allis Ta CUCTeMaTH3aIlisl.

BukiiajeHHs1 OCHOBHOro Marepiajy IOCJTiI’KeHHS1 3 TOBHMM OOIPYHTYBAHHSIM
OTPUMAHMX HAYKOBHUX pe3yJbTaTiB. B cydacHMX yMoOBax 3acTOCYBaHHsS TEXHOJIOIIH
U(PPOBOTO MAPKETUHTY € moTpeda pO3yMITH PI3HHUIIO MK METPUKaMH B IH(PPOBOMY
MapKETUHTY Ta KIIOYOBUMHU MOKa3HUKaMH €(heKTUBHOCTI B IM(PPOBOMY MapKETHHTY.

MeTpukn — 3arajgbHUl TEpMiH, W10 TMO3HA4yae Oyab-KMM MOKA3HUK, SKHUH
BUKOPUCTOBYETHCS Y BeO-aHANITHULI A OLIHKK e(eKTUBHOCTI Oy/b-SKOI aKTUBHOCTI —
iHTepHeT-pekiamu, social media marketing, e-mail i MoOLTBHOTO MapkeTHHTy Ta iH. [13].

Kito4oBi noka3HuKH eeKTUBHOCTI — (piHAaHCOBA Ta He(hiHAHCOBA CHCTEMa OIIHKH, sKa
JI0NIOMAarae Oprasiszailii BA3HaYUTH JOCSITHEHHS cTpateriynux e [14]. KirouoBi moka3HUKH
epextuBHOocTi (KIIE) MOXyTh BKIHOWaTH B ceOe NEBHI METPHKH, KOTplI HE MOXKYThb
iHTepnpetyBartucs sk okpemi KIIE. B nudposomy mapketunry KIIE — e ki1ro4oBuii mokasHuk
e(eKTUBHOCTI, KU 3a3BUYail BUMIPIOETbCA Y BiICOTKaxX 1 Mae meBHY HopMmy. Hampuxinan,
nopiBHsBIIK cBiM ¢aktuunuii KIIE 13 cepenHiM Mo pUHKY, HIANPUEMCTBO 3MOXKE 3pOOUTH
BHCHOBOK TIPO €(peKTUBHICTh CBOET MiAMPHEMHHUIIBKOT AisTbHOCTI [15].

Metpuku B nu(ppoBOMY MApPKETHHTY HE € YHIBEPCAJBbHUMH JJISi KOKHOTO HAINpPSMY
TiSUTBHOCTI, 1 METPUKH JUISL OJJHUX 1HCTPYMEHTIB MOXYThb BIAPI3HATHUCH Bifl IHIIHMX. Y TaOIHIIi
1 HaBeneHO KiIacuiKaIlilo IPyM 3aCTOCYBaHHS METPUK IHCTPYMEHTIB IIU(PPOBOTO MAPKETHHTY.

Sk Gaunmo 13 Tab1. 1, TOTIYHUE PO3MOALT METPUK Ha IPYIHX 103BOJISIE OLIBII CUCTEMHO
OIIXOAUTH 10 (OpMyBaHHS TMeEpeNiKy METPUK, BAKIMBUX JUIS MIANPHUEMCTB TOPTIBI.
3BHUaiiHO, aNeKko He BCl rpynu OyJyTh 3aiisHI Ha KO)KHOMY OKPEMOMY IiIPUEMCTBI, aje
HasBHICTh IX OMHCY Ta PO3YMIHHS 3HAUYLIOCTI JUIS MIANPUEMCTBA JTO3BOJINTH IUIAHYBaTH
BUKOPUCTaHHS HOBHUX IHCTPYMEHTIB HU(POBOTO MApKETHHTY JUIS MiJIPUEMCTBA 1 3HATH
HeoOx11H1 MeTpuku. HaBiTh y pa3si 3amydyeHHsl ayTCOPCUHTY 3 BUKOHAHHS MEBHOI JiSIbHOCTI
U(PPOBOrO0 MapKETHUHTY, €IUHAa MOHATIHHA CHUCTeMa METPUK — JI03BOJUTH €(EKTUBHO
3MIIACHIOBATH YNIPABIIHHS HU(PPOBUM MAPKETHHIOM.
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Tabmuus 1 — ['pynu 3acTOoCyBaHHS METPHUK IHCTPYMEHTIB IU(PPOBOTO MAPKETUHTY
(chopmoBano aBTopom Ha ocHOBI [7, 13, 11]

I'pyna metpuk

Onuc rpynu

3HAYUMICTb JUIS MiAIPUEMCTB
TOPTiBIIi

MaKCTpiB, MAPTHEPIB

E-commerce ['pyma meTpuk, 10 HAHOLIBIIT TOYHO Jlo3Bossie o1iHNTH e(heKTHUBHICTh
(emexTpoHHa BimoOparkae peaabHUI T0XiT MIPOCYBaHHA IHTEPHET-Mara3uHy
KOMEpIIis) i ANPHEMCTBA i AMPHEMCTBA
Jlinoreneparis I'pyna meTtpuk, 1m0 BigoOpaxae Konrakthi nani abo niam — ne
e(heKTUBHICTb POOOTH 3 KOHTAKTHHMH OJIHE 3 TOJIOBHHX JKEPEI
JMAHUMH JIIOYHX Ta MOTEHIHHUX KIEHTIB | MPUOYTKY U MAJIUX Ta CEPETHIX
i IIPUEMCTB, TOMY BiATIOBITHI
METPHUKH T03BOJISIFOTE 301IBIITATH
e(heKTUBHICT TaKOi AiSUTBHOCTI.
[TapTHEpCHKHU MeTtpuku 3 1aHOi Tpynu HeoOXiaHi ais | [lo3Boisie oniHuTH e(heKTUBHICTh
MapKEeTHHT OLIIHKY TIPOCYBaHHS yepe3 BeO- criBmpari 3

BeO-MalicTpaMu, TapTHEPaMu

SMM (MapkeTHHT
B COI[IQJIbHUX

I'pyna MeTpuK, O NOKa3ye pe3yIbTaTH
MPUCYTHOCTI Ta MPOCYBAaHHS

Jo3Bosie orinnTH €(heKTUBHICT
MIPOCYBaHHS MIANPUEMCTBA B

PPC-peknamu

OIIIHKH €EeKTUBHOCTI pOOOTH 3
KOHTEKCTHOIO, TapreTOBAHOLO,
paiicoBoro Ta inmmmMu Bugamu PPC-
peKIaMu

Mepexax) MiANPUEMCTBA B COIIIAIbHUX MEPEKax COLIIAJIFHUX Mepekax
Mertpuku MexiitHoi | Metpuku 3 maHoi rpymnu HeoOXinHi anst | J{o3Bomse oniHuTH e(heKTUBHICT
pexiIaMu OIIIHKH e(peKTHBHOCTI po0OTH 3 PO3MIIIEHHS MENIHHOI peKIaMu
OaHepHOI0, BiZIcO Ta aHIMOBAHOIO HiAPHEMCTBA
PEKIIaMOIO
Mertpuxu Mertpuku 3 1aHoi Tpynu HeoOXiaHi 11 | [lo3Bomsie oniHuTH e(heKTUBHICT

3 nmpencrarienumu PPC-
IHCTpYMEHTaMHU

E-mail mapkerunr

MeTpukH 3 JaHOT rpyny HEOOXiTHI st
OIIIHKH €eKTUBHOCTI pOOOTH 3
MOIITOBOKO PO3CHIIKOIO, SIK METOIOM
JPEKT-MapKeTUHTY

Jlo3Boutsie OiHUTH e(DEeKTUBHICTh
KOMYHIKallii, METOJIiB Ta
ITiTXO/TiB, IO BUKOPUCTOBYETHCS
i ANPHEMCTBOM

Start-up metpukn

Mertpuku 3 JaHOI rpynu
BUKOPHUCTOBYIOTHCS JUISL OLIHKU
e(heKTUBHOCTI OYIb-IKOT'O CEPBICY, 3
TOYKH 30DY JIOSULTHOCTI KOPUCTYBaUiB
JI0 HBOTO, & TAKOXK HOT'O OKYITHOCTI

BinbI akTyaibHI JJ1 MOJIOJIUX,
aMOIIMHKUX Ta IHHOBAL[ITHUX
mignpuemctB 3 T ckinamoBoto.
Baxxusi 17151 po3yMiHHS
JMHAMIKH 3aITyCKY Ta CYMPOBOLY
CepBiciB

Po3rnsiHeMO KOXXHY 13 3alIPONIOHOBAHUX I'PYIl — OKPEMO Ta OUIBII AeTaabHO. Y Tadi. 2
HaBEJEHO aKTyaJlbHI METPUKH Ji1sl E-commerce rpynu.

Buninsatoun metpuku i3 rpynu E-COmmerce 3a 3HauyILIicTIO Ta KiJAbKOCTI 3rayBaHb B
AQHAIITUYHUX Ta O13HEC Mpargx A MIAIPUEMCTB TOPTiBIl, MOXHA BUAUIUTU MeTpuky LTV —
1€ CTpaTETriYHUI OKAa3HUK, aHAII3YIOUH SIKUH, TIAPHUEMCTBO Oy/ie 3HATH, CKIJIbKU BUTpayaTH
Ha 3aJIy4eHHs KIl€HTa, 1100 He mpaimoBaTH cobi y 30uTok. BiH Bkaszye Ha 0COOIMBOCTI
MOBEiHKY KiTieHTa B inHamimi. ROl — MeTpuka, Bij SKO1 3a51e)KHUTh 0arato pimeHb KepiBHUKIB
MiIPUEMCTB, METPHKA, KA 1HOJI 3aBa)ka€ BTUTIOBATH CMIJMBI Ta 1HOBAIiiHI MiAXOAHU, ale
3aBIM TIOKa30Ba IIOJ0 JOIUIBHOCTI BUTpaT. BuimesragaHi METPUKH PEKOMEHIOBAHO
BIJICJIIIKOBYBATH HiANPHEMCTBAM TOPTiBii, a00 xoya 6 cnmpaTuch Ha 6a30BI METPUKH, IO
NOTPiOHI1 17151 aHaJi3y HM(PPOBOTO MAPKETUHTY B JISIIbHOCTI MIANPUEMCTB.
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Tabmuis 2 — ['pyna meTpuk E-commerce B IisiibHOCTI MiTPUEMCTB

(chopmoBano aBTopom Ha ocHoBi [13, 15, 16]

Mertpuka

Ormuc

Dopmya

LTV (lifetime value) / CLV
(customer lifetime value) /
CLTV (customer life time

value) / LCV (lifetime
consumer value)

[TpubyTok, onepKyBaHuU 3a «4ac
JKUTTSD KIIl€HTa

LTV = cep. KIIBKICTb
TpaH3aKITIH 32 MiCSIb ¥
cep. BapTiCTh
3aMOBJICHHS X CEp.
Koe(ilieHT TOXiTHOCTI
X cep. JKUTTEBUH ITUKII
KJIIEHTIB B MiCALb

ROI (return on investment)

[loBepHeHHS 1HBECTHUITIH, BITHOIICHHS
JTIOXO.y JTO IHBECTHIIiil B HOTO
3aydeHHS

ROI = goxig —
co0iBapTicTh / cyMy
iBecTuLin X 100 %

ROMI (return on marketing

HOBCpHeHHﬂ MapKCTHHI'OBUX

ROMI = pnoxig —

investment) IHBECTHUIIi}1, BU3HAUAETHCS K BUTpATH HA MAapKETUHT/
BiTHOIIIEHHS TOXOJy /IO IHBECTHUIII B | BUTpPaTH Ha MAPKETHHT
MapKeTHHT X
100 %
ROAS (return on advertising [ToBepHEHHS BKJIaICHD B pEKIaMy, ROAS = noxinx —

spent)

BU3HAYAETHCS SK BIHOLICHHS JOXOIY
JI0 THBECTHIIIH B peKiIaMy

BUTpATH Ha pekaamy/
BUTpAaTHU Ha pPEKJIaMy X
100 %

CPO (cost per order)

CepeHs BapTiCTh 3aMOBIICHHS,
PO3PaXOBYETHCS K BiTHOIICHHS
BUTpAT Ha peKiIaMy 10 KiIbKOCTi

OTPHMaHHX 3 PEKJIAMU 3aMOBIICHb

CPO = BuTparu Ha
pekiamy / KUTbKICTh
3[ICHEHUX 3aMOBJIEHD

CPS (cost per sale)

CepenHs 11iHa 32 OAWH MPOJAK,
PO3PaXOBYETHCS K BiIHOIICHHS
BUTpAT Ha peKiIaMy J0 KiJIbKOCTI
OTPUMAaHUX 3 PEKIIAMU MPOJIAXKIB

CPO = BuTparu Ha
pekiamy / KUTbKiCTh
3/IICHEHUX MPOIAXKIB

CPT (cost per transaction)

CepenHs 11iHa 32 TPAH3aKIIIIO,
PO3PaxOBYETHCS K BiIHOIIEHHS
BUTpAT Ha PEKJIaMy J0 KiJIbKOCTI

OTPHMAaHKX 3 PEKJIaAMU TPaH3aKIil

CPT = Butparu Ha
pexiamy / KibKicTh
3MIICHEHUX TPaH3aKIIii

CVR (conversion rate)

Koedoimient kouBepcii, BiTHOIIICHHAS
OTPUMAaHUX aKTUBHUX Miit (JiiB,
3aMOBJICHb, TPAH3AKIIIH Ta iH.) 10

3arajbHOl KiJTBKOCTI ayTUTOPil

CVR = KinpkicThb
KOHBepCiii / 3aranbpHa
KIJIBKICTD IIIJILOBUX O

x 100%

AOQV (average order value)

CepenHiii 4eK OHOTO 3aMOBIICHHSI.

AOQOV = cyma KkomTiB
OTPUMAaHHMX / KIIBKICTh
3aMOBJICHb

CAC (customer aquisition cost)

BapricTs 3amyueHHs KiTi€eHTa

CAC = Burparu Ha
3aJIyueHHsI KJIi€HTa /
KUTBKICTh 3aTy4eHUX

KIIIEHTIB.

AIP (Average Item Price)

CepenHs 11iHa OHI€T TO3UIIIT

AIP = cyma minu Bcix
HO3ULIH / KUIBKICTH
MMO3ULII

ANI (Average number of

items)

CepenHs KiTbKICTh TIO3HIIIN B OJJTHOMY
3aMOBJIEHHI

ANI = xynbKicTb
MO3MI[I# BCIX 3aMOBJIEHD

/ KIJIbKICTh 3aMOBJIEHD
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[lepen po3risiioM HACTYMHOI TPy METPUK BapTO AaKIEHTYBAaTH Ha BaXKIMBOCTI
JISJIBHOCTI, IO BOHU 1HACGKCYIOTh B HHU(PPOBOMY MAapKETHHTY IiJNPUEMCTB Ta JaTH
BU3HAUCHHS TaKid JisUTBHOCTI.

Jlinoreneparis (anra. lead generation) — eIeMEHT JIiJI-MEHEHDKMEHTY, MapKETHHTOBA
TaKTHKAa, CIIPSMOBaHA Ha MOIIYK MOTCHIIHHUX KJIIEHTIB 3 IEBHUMHU KOHTAKTHUMH JaHuMH [17].
Jns po3yMiHHS O13HEC-IIIHHOCTI IOTO HAampsiMy pOOOTH HABEAEMO IHMTATy aKTyaJbHOTO
cepBicy pobotu 3 migamu — HubSpot: «Jlix — 1ie He Ti, KOro BH OOMOUTE «XOJIOIHUMM)
JI3BIHKaMH IO KyIUIEH1H 0a3i JaHuX, a JJrouHa ad0 opraHizallis, sSKi MoYaad KOMYHIKYBaTH 3
Bamm» [18].

VY Tabun. 3 aig manpueMcTBa TOPTiBII € 2 akTyanbH1 MeTpuku — 11e CPL, ne anamituku
OIIHIOIOTh PEHTA0ENBbHICTh MJISUTBHOCTI I0A0 3Haxo/pkeHHs migie ta CPA, ne Ouibin
JIETATI30BaHO MOYKHA BHU3HAYMTH, CKUIBKH IMAMPUEMCTBY KOIITYE crenudivyHa MiIboBa Iis,
HANIPUKJI]: 3allOBHCHHS (OPMH, 3alIOBHEHHS aJPECHOTO PSAJKA, 3alMOBHEHHS OCOOMCTHX
JNaHUX, 3aJUIICHUH MOOUTbHUI TenedoH, JOMalIHs ajpeca, CHeliadbHI I[apaMeTpu
KOPHCTYBaHHS TOBapaMH Ta MOCITyTraMHu.

Tabmuns 3 — ['pyna MeTpuK JiioreHeparii B JisUTbHOCTI ITiIIPHEMCTB
(cucremaTuzoBaHo aBTOpoM Ha ocHOBI [13, 15, 16])

Merpuka Ormuc dopmyna
CPL (cost per lead) Cepenns 1iHa jiaa, CPL = pexnamMHuii 010 pKeT /
PO3PaxOBYETHCA K KUTBKICTh OTPUMAHUX JTiIiB

BiJTHOIIIEHHS BUTPAT Ha
peKIaMy A0 KUTbKOCTI
OTPUMAaHMUX 3 Hel JiiB

CPA (cost per action) Cepennsi 11iHa aKTUBHOI [il, € CPA = pexnamuuii 6romxeT /
OLITBII 3aTaIbHUM TTOHATTSIM, KiJIBKICTh OTPHMaHHUX
Hixk CPL 1 po3paxoByeThcs 9K AKTUBHHX il

BiJTHOIIIEHHS BUTpPAT Ha
peKIamy J0 KiTbKOCTI
OTPUMAaHMX 3 Hel aKTMBHUX JTiH

Hactymna rpyma MeTpuk — I1é METPUKM MapTHEPCHKOTro MapkeTwHry. [lapTHepchki
TIPOrpaMHy — I OJIUH 3 iIHCTPYMEHTIB iHTepHET-MapKETHHTY. M1oro MOXHA BU3HAYMTH SK METON
npocyBaHHs Ol3Hecy B Mepexi (BeO-maiicTpamu, MapTHEpaMu), B SIKOMY MapTHEP OTPUMYE
BUHAropoJly 3a KOXHOIO BijBilyBaua, MepelIuIaTHUKA, MOKYMUs abo mpojaax, 3JiHCHEeHI
3aBJSIKH 1oro 3ycuinisiM [6, 13]. V ta0i1. 4 HaBeJIeHO METPHKH i€l TPYITH.

Tabmuis 4 — ['pyna MeTpUK NapTHEPCHKOTO MAPKETUHTY B AISUIBHOCTI MiANPHUEMCTB
(cucremarn3oBaHo aBTOpamu Ha ocHoBi [13, 15, 16, 6, 19])

Mertpuka Ormmc dopmyna
EPC (earning per click) 3apo0iTOK 3 OAHOTO KJIiKa, EPC = orpumana xomicist /
METpPHKa, 32 JOTIOMOTOI0 SKO1 KIUTBKICTh KITIKiB

apOITPAYKHUK MOXKE OI[IHUTH
peHTa0eNbHICTD, TPAHUYHY
3aKymiBeNbHY 1iHYy Tpadika, B
pasi, SKII0 3aKyIOBY€E HOTO 10
moneini PPC
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[Ipomosxenns Tabdi. 4

EPM (earning per mille)

3apobiTok 3 1000 mokasis,
METPHKA, 32 JOTIOMOT OO SIKOi

apOiTPaKHUK MOXE OI[IHUTH

peHTa0eNbHICTh, TPAHUYHY
3aKymiBeNbHY LiHy Tpadika, B
pasi, AKIIO0 3aKyMOBY€E HOTO O

mozeni PPI (pay per
impression)

EPM = orpumana xomicis /
KUIBKICTH ITIOKa3iB

ECPC (effective cost per click)

EdexruBHa 11iHa 32 KITiK

ECPC = orpumanmii npubyToK
/ KiTIbKICTP KJIKiB

ECPM (effective cost per
mille)

EdexrusHa 11ina 3a 1000
MTOKa3iB

ECPM = orpumana komicis /
KUIBKICTH ITOKa3iB

Hacrtymnna rpyna MeTpuk moB’si3aHa 3 HAPsIMOM TU(GPOBOTO MAPKETUHTY, IO CYTTEBO
po3BUHYBCS 3a ocTaHHi 10 pOKiB Ta IPOAOBKYE 3pocTaT. MOBa MPO MAPKETHUHT B COMIAIbHUX
Mepekax abo SMM. 3a manumu cepBicy Aociikenpb Statista, Ha cporoani 4,2 MIIp/. JIIOeH
KOPHCTYIOTBCS COI[IaIbHUMH Mepexamu, 4,15 MIIplI. KOPUCTYIOThCS COIIaTbHUME MEpeKaMu
3 MOOUTBHUX MPHUCTPOIB, HAUOIBILIOK COLIIATHFHOIO MEPEXKEIO 32 PO3MIPOM ayIUTOPii BUSHAHO
Facebook [20]. Croroani comianbHi Mepexi — Iie Apyra pealibHICTh, IO MPOHUKIIA Y BCI chepu
JKHUTTS JTIFOJICH, JTIJIOBOT aKTUBHOCTI Ta €KOHOMIKH. | TOMY MPaKTHYHO KOXHE MiAIPUEMCTBO,
0COOJIMBO MIiJMPUEMCTBO TOPTiBIi, Ma€ IUIAaHYBAaTH Yy CBOil [iSUIBHOCTI TNPHCYTHICTH B
colianbHUX Mepexax. Y Tabi. 5 HaBeJeHO TOJI0BHI METPUKH 3acToByBaHHs SMM.

Tabnus 5 — ['pyna metpuk nianpuemcts 8 SMM
(chopmoBano aBTopom Ha ocHoBi [13, 15, 16, 21, 22])

Mertpuka Onuc ®opmyia
CPE (cost per engagement) Ilina 3a 1 3anyuenns (peakuis, | CPE = BurpaveHi KomTH Ha
HOIIHUPEHHS, KOMEHTAp) 3aITydeHHs / OTpUMaHa
KUIBKICTP 3alTy4eHb

CPF (cost per follower) Ilina 3a donosepis (twitter, CPF = Burpayeni komtu /

instagram) KiJIbKICTh HOBUX ITiIMUCHHKIB
CPF(fan) (cost per fan) Llina 3a (hana cTopiHKH CPF (fan) = Butpaueni koutu /
(facebook). KiTBKICTE HOBHX baniB

CTOPIHKH

ERpost (engagement rate per
post)

PiBeHb 3anmy4yeHHs Ha IOCT

ERpost = kinbKicTh 3amy4eHs /
KUIBKICTB HIIIACHUKIB /
KUIBKICTB mTocTiB X 100%

ERview (engagement rate by
view)

PiBeHb 3aryueHHs BiJIHOCHO
MEPerJIsIiB

ERview = KIJIBKICTD
neperis/IiB / KIUJIBKICTH
HIIIMUCHUKIB / KITBKICTB ITOCTIB
x 100%

ERday (daily engagement rate)

PiBens 3amydenHs Ha 700y

ERday = «kinbkicTh 3a1yueHb
Ha ooy / KUJIBKICTH
MAIMACHUKIB / KIJIBKICTD IIOCTIB
x 100%

LR (love rate)

PiBeHb BIIOI00AHHS TTOCTY

LR = KUIBKICTh MO3UTHUBHUX
peakuin / KUTBKICTh
MAIMACHUKIB / KIJIBKICTD IIOCTIB
x 100%
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[Ipomosxenns Tabi. 5

ER per 1000 PiBens 3airyuenns Ha 1000 ERpost = kinmbKicTh 3aiy4eHs /
MAIUCHUKIB KUIBKICTE manucHukis / 1000
ART (average response time) Cep. piBeHb IBUAKOCTI ART = KijmbKicTh  yacy
BIZIITOBIJIl HA OCOOWCTI BUTpAaYCHOTO0 Ha BiAmoBimi /
TTOBITOMJICHHSI CTOPIHKH KiTbKicTh 3BepHEHB X 100%

Bubip Tta BukopucraHHs MeTpuk B SMM 3anexuTh Big Oi3Hec-uijed Ta
KOMYHIKaTHBHUX IIJICH MANPUEMCTBA, TOMY ONTUMAIbHUN HA0IP METPUK MOXKE OyTH Pi3HHUM.
AJie OCHOBHI METPHKH 3yCTPIHalOTHCS TyXKe 4acTO 1 MOXKYTh JaTH MPHUOIHU3HE YSBICHHS IPO
NPOBE/IEHY POOOTY 3 MPOCYBAHHS y COIIAILHUX Mepexkax. Jlo TaKMX METPUK MOKHA BiJTHECTH:
ERpost, ERR ta CPF.

MeTpukn MeIiHHOT peKJIaMH JOMOMAararTh IAMPUEMCTBAM aHai3yBaTH CBOIO
peKIIaMHy aKTHBHICTh y OaHEPHO-KOHTEKCTHHX Mepexkax, II0 € HEBIIMIHHOIO CKJIAJ0BOIO
MapKETUHTOBO1 AiSUTBHOCTI. Y Tab1. 6 HaBEeIEHO TaKi METPUKH.

Tabnuis 6 — ['pyna MeTpuK MeAiiHOT pekiaMu
(chopmorano aBTopom Ha ocHoBsi [13, 15, 8, 16])

Mertpuka Onuc ®opmyia
CPM (cost per mille) [lina 3a 1000 nokasiB pekiamu. CPM = BapricTb pekiamu /
KiJIbKiCTh ToKaziB X 100 %
CPUI (cost per unique IMina 3a yHIKaIBHUI TOKa3 CPUI = BapricTh po3MillieHHs
impression) peKJIaMu, 1€ [[iHOBa MOJICITb peKiaMu / KiJbKiCTh
TIpH SIKiH oruiaTa 3 yHiKanpHHEX T0Ka3iB x 1000

pexsiaMoiaBLs epeadavaeTbes
3a BCi OKa3M 32 BUKIIOUCHHSIM
HE YHIKaJIbHUX.

CTR (click throught rate) KnikaOenbHiCTh, BIIHOMIEHHS CTR = (4ncio KIIKiB / 4MCIIO
YKClia KITKIB Ha OrOJIOIICHHS nmokasis) x 100 %
JI0 9mcia Horo nokasiB
GRP (gross rating profit) CymapHHii peHTHHT peKJIaMHOT GRP =} rating 1+
KaMIIaHii 1o BCIM HOCIsIM. rating 2+rating N...

JloriuHo nopyu4 3 MeAITHUMH METPUKAMH, ajie He B OHII IpyTii, METPUKH PPC-pEKIIaMH,
HaBeJIeHO B TabJ. 7. MeTpuKH, SKi 4acTO BUKOPUCTOBYIOTHCS MiIMTPUEMCTBAMU TOPTiBIII, Uyepes3
HOMYJISIPHICTh IHCTPYMEHTA, SIKUH BOHU MPEJCTaBISIOTh Y HUPPOBOMY MapKeTUHTY. [lpomy
CHPUSIOTh BEJIMKI MOXJIUBOCTI ONTHMi3alii, TapreTyBaHHS Ta IUIaHYBaHHS pEKJIAMHHUX
KaMIlaHii PPC-IHCTPyMEHTapIiEM.

Tabmuus 7 — I'pyna MeTpuk ppC-pexsiaMu
(chopmoBano aBTopoM Ha ocHoOBi [13, 15, 8, 16])

Mertpuka Ornuc Popmyiia
CPC (cost per click) Lina 3a KJIiK 110 peKIaMHOMY CPC = 6romxer Ha pexnamy /
OrOJIOIIEHHIO. KUTBKICTbh KJIIKiB
CPV (cost per visitor) [lina 3a BijBiqyBaya. CPV = cyma BuTpadeHa Ha
301JIBIIICHS BIBIYBaHOCTI /
KUIBKICTP BiJIBilyBauiB
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CTR (click throught rate) Kiika0enbHiCTh, BiAHOMICHHS CTR = (4mcII0 KIIKiB / 9HCIIO
YKCIIa KITIKIB Ha OTOJIOIICHHS nokasis) x100 %
JI0 YKciIa HOro mokasis
CPUC (cost per unique click) Ilina 3a yHIKaJIbHHI KITIK. CPUC = (4mcio yHiKaTbHUX
KJTIKiB / guciio mokasis) X100
%

VY Tabn. 8 HaBeneHo rpynmy MeTpuk €-mail mapketuHry abo IipeKT-MapKeTHHTY B
nudpoBoMy cepenoBUIll. MOXIMBOCTI Cy4aCHUX IM(POBUX TEXHOJIOTIH J103BOJISIOTH
HiANMPHEMCTBAM BUKOPUCTOBYBATH IHCTPYMEHTH €-mail MapKeTHHTyY, BUTpAYalOud HEBEIUKI
OrokeTH. BinmbHMI OCTYNT Ta OE3KOIITOBHICTH CepBicCiB (GopMyBaHHS 0a3u KOHTAKTiB,
dbopMyBaHHS JHCTIB, JOCTYI 10 AQHAIITUKH TOIITOBHX PO3CHIIOK CIIOHYKA€ ITiAMPUEMCTBA
BUKOPHCTOBYBATH IICH iIHCTpyMeHT nudpoBoro Mapketury [23]. V aeskux Himax, HapHKIaI,
OCBITHI KypcH, KOCMETHKA Ta 3aCO0U JOTJISAY, B3YTTS Ta OJST, IPUBATHI HABYAIbHI 3aKJIa]H,
HapTHEPChKI MPOrpamMH, MEIWYHI MOCAYrd — e-Mmail-MapKeTHHr cTae OAHHUM i3 OCHOBHHX
pEeKIIaMHUX KaHAJIB.

Ta6murs 8 — ['pyna metpuk e-mail MapkeTHHTY
(chopmoBano aBTopamu Ha ocHoBi [13, 15, 8, 16])

Mertpuka Ormuc dopmyna
OR (Open-Rate) [Tokxa3HWK BigKpUBaHHS JUCTIB OR = KiNTBKiCTh BIIKPUTHX
IO 3araibHOT KUTBKOCTI JUCTIB / KITBKICTh HaiCTIaHIX
HaJICJIaHUX JIKCTIB. auctiB X100 %
UR (unsubscribe rate) KisibKicTh KOPUCTYBaUiB, 110 UR = KiNbKICTh BiMHCOK /
BiJITUCAIINCS BiJ PO3CHIIKH. KUIBKICTB migmucHuKiB X100 %
CR (complaint rate) PiBeHb KIIBKOCTI CKapr Ha CR = kinmbKicTh ckapr /
SPAM. KiJIBKICTh BIIKPUTTIB JIMCTIiB
%100 %
OR (open-rate) PiBeHP KITBKOCTI BiIKPUTTS OR = KiNIBKiCTh BIIKPHUTTS
JIMCTIB. JINCTIB / KUIBKICTD HaJICIaHUX
auctiB X 100 %

VY tabnuni 9 HaBeAEHO IPyNU METPHK, L0 aKTyallbHI JJIsl CTapTamiB, HAMPaBISIOTH
KOMaHAY pO3pOOHUKIB Ta € BAXKJIMBUMU JJI1 BEHUYPHUX 1HBECTOPIB.

Tabmuus 9 — I'pyna metpuk Start-up
(chopmoBano aBTopoM Ha ocHOBI [13, 15, 8, 16])

Merpuka Ormuc dopmyna
CR (churn rate) IToka3HKK BiATOKY CR = KiJIbKIiCTB KITI€HTIB Ha
KOPHCTYBaYiB 3 CEPBICY IIOYATOK MEepioly — KiIBbKICTh

KIII€HTIB Ha KiHEb Tiepioay /
KUIBKICTh KJIIEHTIB HA IIOYaTOK
nepioxy x 100 %

CAC (customer aquisition cost) BapricTh 3amy4eHHs CAC = BapTicTh 3aJIy4eHHS

KOPHCTYBauiB J0/aTKa KOPHCTYBayiB AOAATKY /

KUTBKICTh HOBHX KOPHCTYBAa4iB
nonatky x 100 %
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IIponosskeHns Tadi. 9

LTV (lifetime value) / CLV
(customer lifetime value) /
CLTV (customer life time
value) / LCV (lifetime
consumer value)

[TpubyToK, onepxyBaHuit 3a
"gac XuTTa" KIIedTa

LTV = cep. KiIBKICT
TpaH3aKLil B MiCSIb X cep.
BapTICTh 3aMOBJICHHS X CEp.

Koe(iIienT MOXiTHOCTI X cep.
JKUTTEBUI LIUKJI KIIIEHTIB B

MiCSLb

Cepen merpuk rpynu Start-up BakmuBo Bumiautu metpuky — CAC, came BoHa
CTOCYEThCSI TOJAJIBIIOIONTUMI3AI] BHUTpPAT HAa MPOCYBaHHA IIEBHOTO JOJaTKa Ta Jae
MOYJIMBICTh KOPOTKOCTPOBOTO IUIAHYBAHHS BUTPAT Ha 3aJy4YCHHS HOBHX KOPHCTYBAUiB.

BucHOBKM 3 1aHOT0 J0CJTiKeHHS i NepcneKTHBH NOJAJBIIMX PO3POOOK 32 TaHUM
HanpsiMmoM. Y J0CIiKeHH1 OyII0 MpoaHaii30BaHi Ta JOTIOBHEHO OCHOBHI IPYIH 3aCTOCYBaHHS
METPUK LU(PPOBOTrO MApKETUHTY. YTOUHEHO ONKCH Ta JeTalli3alii X METPHUK, 3HaiiJeHO
HIMPIINI HaOlp METPUK, 110 BiAMOBIAA€ Cy4aCHOMY CTaHy pedeil y unudpoBOMy MapKETHHTY.
Cucrematn3zoBano iH(opMamifo 3 pI3HHX JOKEped Ta JIONOBHEHO TNPAaKTHYHUMHU
CIIOCTEPEKEHHSIMH 32 (DYHKIIIOHYBAaHHSI CEPBICIB Ta cucTeM HH(POBOro MapkeTwHry. bymio
CYTTEBO JIOTIOBHEHO METPHUKH, IO MOB’S3aHI 3 MAapKETHHTOM B COI[IAJIbHUX MeEpexax Ta
3IiHCHEHO onuc. JIJIsi KOXKHOTO HAmpsMy BUOKPEMIICHO BaXKJIMBI METPHKH, IO OKPECIIIOIOThH
IHCTpYMEHTH 3a Pe3yIbTaMHu.
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and Economics (Kyiv, Ukraine).

Metrics in digital marketing of trade enterprises.

Aim of the article. The purpose of the article is to identify metrics that are relevant to digital
marketing, in particular, in the activities of trade enterprises. Description of certain metrics, their
detailing and systematization.

Analyses results. A study on the metrics of digital marketing in the activities of trade enterprises.
Systematized, defined and supplemented groups of digital marketing metrics, their application in the
activities of enterprises. The main metrics of digital marketing on some groups of metrics of digital
marketing in the aspect of the analysis of digital marketing are allocated. The metrics used in social
media marketing have been significantly supplemented and described. Added an exhaustive list of
marketing metrics in social networks, in particular, highlighted the main ones. The interpretation of the
metrics for attracting, covering and evaluating the results of advertising campaigns in order to attract
new subscribers has been supplemented and detailed. The metrics of media and ppc-advertising are
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described in detail, the most important of them are singled out. The metrics of email-marketing are
considered, defined and supplemented, priority ones are determined. The popularity of using digital
metrics in ppc and e-mail groups is substantiated.The digital marketing metrics used for startups are
outlined, described and detailed.

Conclusions and directions for further research. The study analyzed and supplemented the
main groups of application of digital marketing metrics. The descriptions and details of these metrics
have been clarified, a wider set of metrics has been found, which corresponds to the current state of
affairs in digital marketing. Systematized information from various sources and supplemented by
practical observations of the functioning of services and digital marketing systems. The metrics related
to social media marketing have been significantly supplemented and described. For each direction,
important metrics are identified that outline the tools by results.

Keywords: mugposuii MapKeTHHT, iIHTEPHET-MapKETHHT, METPUKA, ITAPTHEPCHKHUI MapKETHHT,
JIij, JigoreHepallis, eleKTpoHHa KoMepilis, KoHTekcTHa pekiama, LTV, CTR, CPC, CPA, CPM, ROlI,
CoLiaNbHI MEepexKi..
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