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OUPPOBA TPAHC®OPMAILIA BIBHECY: BUBIP, BITPOBA/DKEHHSA TA
BJAOCKOHAJIEHHSA CRM-CUCTEM

Ilanoemia kopouagipycy 3mycuna KOMNAWii WEUOKO 3MiHIo8amu Oi3Hec-npoyecu ma
nepexooumu y OUCmanyitny ¢gopmy pobomu, wo npuzeeio 00 nowupents euxopucmanns CRM-
cucmem 8 ynpaeninui 6i0Hocun 3 kaienmamu. Cyyachuti puHox NPONoHYe pizHi mosapu ma nociyeu, aie
B0HU 30€0i1bULI020 Oa2amo 8 HOMY cX0xcl. Bunukae numanns ax ympumamu Kiiewma Ha 0082uti nepioo?
Bionosicmu na ye numannsa Ooonomooice enposaodacenns CRM-cucmem. Y cmammi pozensnymo
cymHicmob cyuacHoi mpancopmayii 6izHec-npoyecis, ix nepeeaz ma HeoONIKi8, GUSHAUECHO NOHAMMAL,
munu, 8uou, icHyrouu modcausocmi ma menoenyii possumky CRM-cucmem, nposedeno asmopcvke
00CHI0JICEHHs ceped eKCnepmis wooo susHaueHHs Havnonyaspuiuux cyuyachux CRM-cucmem ma ix
HeOOIIKI8 Y GUKOPUCMAHHI, 3aNPONOHOBAHT 3aX00U YCYHEHHS GUABTIEHUX NPOOIEM.

Kimtouogi crioBa: CRM-cuctemu, mudposwuii 6i3Hec, mudposa Tpanchopmarlis, B3a€MOBiI THOCHHA
3 KJIi€eHTamMHu, (PyHKITIOHaIbHI MOXKIIUBOCTI.
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IMocTaHoBKka mpodjeMH B 3arajJibHOMy BHIVIAAI Ta ii 3B’fI30K 3 BaKJIMBHMU
HAYKOBHMH a00 NPaKTHYHUMH 3aBAaHHAMM. CydacHuil Gi3HEC pO3BUBAETHCA B yMOBax
JTUCTaHILIMHOI poOOTH uepe3 KapaHTHHHI OOMEXKEHHS BCTAHOBIICHI SIK 3aXHCT HaCEJICHHS
pi3nux kpain Bix COVID-19. Taki oOMeXeHHs 3MyCHJIM KOMIaHii TPUIIBUALIUTUCH Y ITpOIeci
1upoBoi TpaHchopMmallii, 1110 Mpu3Besno A0 30u1biIeHHs nonuty Ha CRM-cuctemu (Customer
Relationship Management — ympasninHs B3aeMOBiHOCHHaMHU 3 KiieHTamu). Komnawii, ski
MaloTh 0araTo KJI€HTIB 1 MOTPeOyIOTh Kpalloi oprasizamii KOMYyHIKalii 3 HUMH, MOXYTb
oTpuMaTH e(peKTUBHI pe3ynbTaTH BiJ BnpoBakeHHss CRM-cuctemu. HesanexxHo BiJ Toro, uu
€ 1Ie Talxy3b aBTOMOOUIEOyIYBaHHS YHM XapyoBOi MPOMHUCIOBOCTI, KOXKEH Oi3HEeC Mae
MOXJIMBOCTI BUKopuctoByBath CRM s ynpaBiiHHS B3a€MOBIIHOCMHaMU 3 KiieHTamu. He
JTUBJISIYACHh HA PI3HI MOTpeOM Ta pi3HI po3Mmipu Oi3Hecy, OUIbLIOCTI KOMMOAaHI MOXYTh
BuKopuctoByBatu CRM.
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BrpoBamkennss CRM-crparerii B cyyacHOMY 0i3HeCi HEMOXJIMBO 0€3 BUKOPUCTAHHS
CRM-inctpymenty. CRM-cuctema m03BONIsIE aKyMmyJlOBaTH, aHaIi3yBaTH, OIEPATUBHO
pearyBaTH, BA3HAYATH IHTEPECH Ta IIepeBaru KIieHTiB. Lle 103BosIsie HaaTH epCOHAi30BaHUT
JIOCBIZL 1 CTBOPIOBATH pejeBaHTHI peknamHi kammanii. CRM-cucremu Tpu3HAuYeHI JIs
MOJIMIIEHHS B3a€MOJIT K 3 MOTEHIIMHUMHU, TaK 1 3 ICHYyIOUMMH KilieHTamu. Lle mano3naiiomi
TEXHOJIOT11, ajie 32 HUMHU MaitoyTHe. Kommnanisim HeoOx1HO 3BepHYTH yBary Ha CRM-cucremu
JUI TIOKpAIIEHHS EKOHOMIYHHMX TIOKAa3HMKIB Ta TIiJBULICHHS pPE3YyJIbTaTUBHOCTI CBO€ET
SUTBHOCTI.

Y npoueci cminkyBanHs 3 kimextamu CRM-cucremu He 3MOXKYTh 3aMIHUTH
NpaLiBHUKIB. X METOI0 € TOJINIIEeHHs BiZHOCHH 3 iCHYIOUMMH 3aMOBHHKAMHM, JOBEIECHHS
NOTEHIIIMHUX KITIE€HTIB A0 CTajil 3aKIIOYEHHS IOrOBOpIB a00 KYMiBJIl TOBapiB UM MOCIYT,
MIJBUIIECHHS €()EeKTUBHOCTI pOOOTH TpAIIBHUKIB. AJie MpaliBHUKH KOMIIaHIM y TIpoIieci
BUKOPHUCTAHHS BIAMOBITHUX CHCTEM CTUKAIOTHCS 3 TEXHIYHUMU MPOOIEMaMu, 10 00YMOBHIIO
HEOOXITHICTh TOCIIDKEHHS X TIPOOJIEM Ta MOIIYKY iX pilIeHHS.

AHaJi3 ocTaHHiX AociailzkeHb i myOaikauniii, B SIKMX NOKJIaJeHMIl I0YaTOK
BUPillleHHIO JaHOI mpoljeMu i Ha ki cnupaThest aBTOpH. bararo yBaru mpuaiisiv
JOCITIJKCHHSIM MTUTaHb YIPaBIiHHI KOMYHIKAIiIMH, aBTOMATH3allii MPOIECIB B3a€MO3B’ SA3KiB
3 KJIIEHTaMH, JIOSUTBHICTIO 10 KIIIEHTIB, B TOMY 4Mcii 3 BUKopuctanHaM CRM-cuctem, Taki
BueHi, sk J{. [ume [4], A. Dxupan [3], K. Ceroemn ta I1. Bpaysr [9], C.A. byruep [1], E. [eiin
[8], k. biymbepr [18], dx. Jlones [25], H. Txxynek [29], H. Ayaxat, x. Xanau, I1. Xappic,
H. Bbyrenko, JI. I'anymak-€dimenko [2], JI.JIiminceka [5], E. Conomatnn, M. YaiikoBcbka
[12].

3apyOixxkuux excrneptu [x. Ckorr bpennen ta [aniens Kpelic 3po0uim BHECOK y
PO3YMIHHA BIAMIHHOCTI MDK MOHATTSIMH ouudpyBaHHa, uudpoizamis Ta 1UdppoBa
tpanchopmartist [7]. A nocmignuibka kommadis Gartner chopmyiioBaga 3B’S30K  MiX
nugpoBoro Tpanchopmaiiero ta [nTepuerom peueii. [lpote, 3apa3 3anuinaeTses akTyaabHUM
nutanHs BUOOpy CRM-cuctemMy BITYM3HSHUMHU KOMIIAHISIMH Ui €(EKTHBHOTO PO3BUTKY
o6iznecy [7].

Bupinenns HeBHpilIeHMX paHille YacTHH 3arajibHOI Mpo0JeMH, KOTPHM
NPHUCBAYYEThCS cTATTHA. POOOTH BUIIIEHAa3BaHUX €KCIEPTIB HE MPUAUIAIOTH TOCTaTHBOI yBaru
ICHYBaHHIO peaslbHUX MpobieM 3 00Ky crokuBava npu kopuctyBanHi CRM-cucremamu. [lo
HUX BITHOCATHCA: MOBUIbHA PoOOTa MO0 OOpOOKH 3aMUTIB Ta BUBOAY JAHUX; BUTpayaHHS
yacy Ha aJMIHICTpYBaHHS CHUCTEMH; BEJMKAa KIUJIbKICTh BOYJOBAHHUX IHCTPYMEHTIB, SKa
301IBIITYE Yac Ha HaBUYaHHS POOOTI 3 CHCTEMOIO; BHCOKA BapTICTh CEPBICY.

dopmyJ/II0BAHHS METH CTATTI (MOCTAHOBKA 3aBJAaHHA). MeTOIO CTaTTi € BABHAYEHHS
CyTi, IlepeBar Ta HeJoJdiKiB H}poBoi TpaHchopmalii Oi3HECY, OOTPYHTYBAaHHS BaXJIMBOCTI
ynpasiiHHA O13Hec-TpoliecaMy y mpoieci HudpoBoi Tpanchopmallii, BUSHAYE€HHS CYyTi, TUIIIB,
BUAIB Ta MoxJinBocTelt CRM-cucteM, BU3HAUEHHS Ta ONUCAHHS TeHJIEHIIIH PO3BUTKY CUCTEM,
aHaJIi3 pe3ysbTaTiB BIACHOTO JOCIIKEHHS Ta BUAUICHHs HainomysipHimmx CRM-cucrewm, a
TaKOXX JIOCHI/PKEHHS ICHYIOUMX HpoOJeM BUKOPUCTAHHSA IIMX CHUCTEM, PpO3POOICHHS
PEKOMEH Tl 010 YCYHEHHs HeTomiKiB B poooti CRM-cucrem.

BukiageHHs1 OCHOBHOIO MaTepiajy AOCJHIIKeHHS 3 NOBHHM OOIPYHTYBAHHSAM
OTPUMAHHMX HAYKOBHMX pe3yJbTaTiB. JlOCHipkeHHS MaHOI MpoOJeMH BapTO PO3MOYATH 3
pPO3yMiHHS, 110 onudpyBaHHs, nKudposizamia Ta uuppoBuil Oi3HEC 1€ HE OJHE W Te came.
Hapas3i GLIbIIICTh €KCIEePTIB CXOASITHCS Ha JYyMII, 0 OIU(PyBaHHS — II€ MPOIEC MEPEXOTY
BiJ] aHasoroBoi (hopmu 10 uupposoi. Llei nporec nepeadavae mpuitom aHaioroBoi iHpopmarii
Ta 1i KOAyBaHHS B HYJI Ta OJWHHUIN, 00 KOMIT'IOTEpH MOTIH 30epiratu, oOpoOaaTu Ta
nepeaaBaty Taky iHdopmariito. ToOTo 11e Tpancopmaris iHpopmalii 3 0JJHOr0 BUIY B IHIIHIA.
CborogHi  crocTepiraroThCsi NpUKIAAM  ouudpyBaHHA 1HGopmManii He TUIBKM Ha
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MiIPUEMCTBAX, a W y MOBCAKIECHHOMY XUTTI. Lle Moxke OyTH MepeTBOPEHHS! PyKOIHCHOTO
TEeKCTy B 1upoBui, adbo KoHBepTamis mMy3uku 3 LP, um Bigeo3amucy 3 kacetu VHS. V
KOPITIOPATUBHOMY KOHTEKCTI OLU(PYBaHHA € BaXIUBUM SK A POOOTH 3 aHAIOTOBOIO
iH(opMarli€ro, Tak 1 JIs MPOIIECIB «HA Marepi» — JIe «Imarip» — e Meragopa aHajora.

Ha BinMiny Big onudpyBaHHs, U(POBI3allis HE Ma€ €IMHOTO YITKOTO BU3HAUCHHS.

Jlx. Ckort bpennen ta Jlaniens Kpetic mosicHIorOTh miporiec nudposizaliii sk crnocio
nepeOynoBu 0aratbOX cgep COMIaTLHOTO JKUTTS HABKOJIO MU(PPOBUX KOMYHIKAI[IHHUX Ta
MeniainppactpykTyp. [7] ToOTo BoHM 0a3yr0Th BU3HAYEHHS IBOT'O IMPOIIECY HA COLIAIbHUX
3acajax.

JlocnmigHuibKa 1 KOHCANTHHTOBa KommaHis Gartner BBaxkae, mo mudposizamis — 11e
BUKOPUCTaHHA [HU(PPOBUX TEXHOJOTIH JUis 3MiHH Oi3HEC-MOJeNli Ta HagaHHS HOBHX
MOXKJIMBOCTEH JIJII OTPUMAaHHS JOXOAy Ta 30unbIneHHS BaprTocTi [7]. Y 1i rmocapii Takox
TOBOPHUTHCS, IO IIe TpoIec mepexony no mudpoBoro OizHecy. ToOTo y mocmikKeHHI
nudposizarii Gartner ¢goxycye cBo yBary HaBKOJIO 3MiHU Oi3HEC-MOJieeil. Y HEaBHbOMY
3BITi TAKOK TOBOPHUTHCS PO Oe3mocepeIHii BIMB M(pOBi3allii Ha CBIT Mpalli Ta KUTTS JTFOICH.
OckinpKH Oprasizariii BIpoBaKytOTh IU(GPOB1 TEXHOJIOT1T, po60Yi MiCIIs JTFOICH 3MIHIOIOTHCS.
Ha mpomy erami AOCHIIKEHHS TAaKOX BapTO 3rajaTd NpO TaKWid HEBi €MHUN (akTop
nudposizariii, Sk aBTOMaTH3aIlis, KA CIpusie 6e3nepepBHOCTI OI3HEC-TIPOIIECIB Ta BUKOHAHHIO
OUTBIIIOCTI 3a/1a4 3a IOTIOMOTOIO Pi3HUX KOMIT IOTEPHHUX CHCTEM 1 CEpPBICIB.

Opnnak, nmdposizallis MMUIKOM BIIPI3HAEThCS Bin 1udpoBoi TpaHchopmarii. Amke
opraHizailis MOKe 3AIMCHUTH HU3KY IPOEKTIB mudpoBizamii, MOYNHAIOUN BiJ aBTOMATH3aIil
MPOLECIB Ta MEPEHiArOTOBKM POOITHHUKIB 10 BUKOpHCTaHHS Komil torepiB. Ilpu mpomy
mudpoBa TpaHchOpMallis — 1€ He MPOCTO MPOEKTH mianpueMcTBa. Llel TepMmiH cTocyeTbes
cTpareriunoi TpancdopmMariii 6i3Hecy, sika BUMarae HaCKpi3HUX OpraHi3aliiHuX 3MiH, a TAKOK
BIIPOBA/DKEHHS IU(PPOBUX TEXHOIOTiN. TakuM YMHOM, B KIHIIEBOMY ITiJICYMKY OIIU(PPOBYETHCS
iH(dopMmallis, TUPPOBI3YIOTHCS MIPOLECH Ta POJIL, SIKI CKJIaIal0Th oreparlii 0i3Hecy, i tuPpoBUM
YHHOM TpaHChOpMYeEThCs Oi3HeC Ta #oro crpareris. Ha Buxoi Takux mepeTBOPEeHh BUHUKAE
aOCOJIFOTHO HOBHI BUJI Oi3HECY, KOTPHIi HE MOXKe OyTH TOCATHYTHIA 4aCTKOBUMH 3MiHamu [18].

Hocaimxytoun nuTaHHs nudpoBoro 6i3HeCy, BapTO He IUIyTaTu ioro 3 [HTepHETOM
peueil (IoT). Bin, 3BuuaiiHo, Biairpae BupiliaibHy poib y HUdpoBoMy Oi3HECI, IPOTE 11 He
cUHOHIMH. [HTEepHET peuel, sk Bu3Ha4ae ioro Gartner, — me mepexa ¢GizngyHUX 00'€KTIB, 110
MICTSTh BOY/10OBaHi TEXHOJIOTI AJIsl CIUIKYBAaHHS Ta B3a€MO/II1 31 CBOIMU BHYTPIIIHIMU CTaHAMH
a0o 30BHIMHIM cepenoBuieM [7]. V Toii yac, sik 1udpoBuil Oi3HEC — I[e CTBOPEHHS HOBUX
6i3Hec-IM3aiHiB IUTAXOM PO3MHTTS TPaHHUIL MU(POBOro Ta hisHuHOro CBiTiB. Merscs mpo
B3a€MOAII0 MDK Oi3HecoM Ta peuamu. Takox uu@poBuil Oi3HEC He BapTO IUIyTaTH 3
€JIGKTPOHHUM — HasIBHICTIO Ta iHTErpalli€ro pede, MoB’sS3aHuX 3 JOAbMHU Ta Oi3HecoM. Bin
MoOKe OyTH OXapakTepHU30BaHWW J10JIaBaHHAM CIIELIaIbHUX JaTYMKIB, a0 BIIEOCUCTEM, IS
MiJBUIICHHS MOKA3HUKIB Oi3Hecy. AJle eNeKTPOHHUU Oi3HEC He 3MIHIOE CEHC Ta MiAXiJ 10
camoro 0i3Hecy [25].

Tox, uudposa Tpanchopmailis 6i3Hecy — 1€ BIPOBAIKEHHS Cy4yaCHUX TEXHOJOTIH y
O13HeC-TIpoIeCH MIANPUEMCTBA. 3a TpaHcopMallii BiIOYBAETHCS HE JIMIE BCTAHOBJICHHS
HOBOTO OOJaJHaHHA YU IPOTPAMHOro 3a0e3MeyeHHs, aje ¥ 3MiHM MiAXOIB A0 YNpaBIIiHHSA
KOMIIaHI€10, SIK Ha KOPIIOPAaTUBHOMY PiBHI, TaK 1 Ha PiBHI 30BHIIIHIX KOMYHIKaIii. SIK HAac/Ii 10K
Takoi TpaHchopmMarlii Oi3Hecy, MiIBUILYETbCS 1HANWBITyadbHa IPOAYKTHBHICTh MPALliBHUKIB Ta
3araJlbHUNA pIBEHb 3aJ0BOJICHHS Kii€HTiB. [Ipm 1bOoMy KoOMMaHis, 3BUYAWHO, OTPUMYE
peryTalio MPOrpecCUBHOI Ta Cy4acHO].

be3cyMHIBHO Ha JlaHOMY eTami JTOCHI/DKEHHSI BapTO PO3IJISTHYTH IEBHI MepeBard Ta
HEJIOJIIKK JaHOTO mporiecy (Tada. 1).
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Tabmuus 1 — [epeBaru Ta Henoniku mudpoBoi Tpanchopmarii

ITepeBaru Hemomixu
— IlomimmeHHs KITi€HTCHKOTO AOCBIY — BaxkicTtb cipudHATTS 3MiH
— OnepaTHBHICTH pillleHb — JlonmaTkoBi BUTpaTH

— IuHOBamiiiHICTH TIpOIIECY
— Buxkopucranns Big Data
— Tlonermendss poGOTH 3 AEpKABHHUMH
YCTaHOBAMHU
Jxepeno: CkianeHo aBTopaMu Ha miacTasi [15]

Jlo mepeBar mepi 3a BCe BITHOCUTHLCS TMOJIMIICHHS KIi€HTChKOro aocBimy. [{udposi
TEXHOJIOTI1 JI03BOJISIOTH 3A1MCHIOBATH MAaKCUMAIILHO IIEPCOHATI30BaHy B3aEMOJIIIO, SIKil HaIae
nepeBary OUTBINICTh KiieHTiB. HOBI kaHamM 3B'I3Ky, OMHIKAQHAIBHICTh, IITYYHUH 1HTEIEKT,
poboTu3amisi — 3 TaKMMH TEXHOJIOTISIMA KOMIIAHII TMpamioTh KOXKeH JeHb. Lludposa
Tparcdopmailiss 6i3Hecy Ha yciX HOro piBHIX ONTHMI3ye poOOTy MpalliBHUKIB MiAMPHEMCTBA,
3aBISIKA YOMY 3POCTA€E MPOAYKTHBHICTD KO)KHOTO OKPEMOTO YJieHa KOMaH/IH.

Iamoro mepeBaroro € Te, 1o nudpoBa TpaHchopmallis Oi3HEC-TIPOIECIB
IMIUIEMEHTYETBCS, 00 KOMITaHii ONepaTHBHO YXBAITIOBAIM PIlIEHHS, MIBUIKO Ta €(EKTUBHO
aJanTOBYBaAJIA POOOTY JI0 MOTOYHUX LILJIEH Ta 3aJ0BOJBHSIIN MOTPEOH KITIEHTIB.

Ille opHi€l0 mepeBaror TaKOro MiAXOMY 3BHYAHO € WOro IHHOBAIIHHICTS.
[Mudposizaris Oi3Hecy BIIKPUBAE AOPOTrYy 10: 1) XMapHUX TEXHOJOTIH, L0 J103BOJISIIOTH
OpraHi3OBYBaTH OJHOYACHY POOOTY MEpPCOHATY HAJ OJHUM IPOEKTOM, a TaKOXK €(PEKTUBHO
BUKOPHCTOBYBaTH pecypcH Komradii; 2) ctparerii Mobile First, 3aBnsku yomy kommanii
OTPUMYIOTh Ta MOHETH3YIOTh MOOUTBHMH Tpadik; 3) TrOTOBHX pilIeHb, SIKi MOXKHA
BUKOPHCTOBYBATH BXKE 3apa3 Ta 3HaYHO eKOHOMUTH 4ac. CI0J1 BIIHOCSATHCS Pi3HI MPOTpaMH,
po3LIMpeHHs Ta KonekTopu [15].

Bukopuctanus cy4acHUX TeXHOJOTid oOpoOku maHux 3a momomororo Big Data Ta
HITYYHOI'O IHTEJIEKTY TaKOXk MOKHA BBa)KaTH OJIHIEIO 3 TiepeBar. Lli iHCTpyMeHTH cripsMOBaH1
Ha 00poOKy MOTOKIB iH(OpMaIlii, Ha MiICTaBl aHAIII3Y IKUX MOXHA pO3pOOISATH Ta yXBaIIOBaTH
PpILIEHHS], aJalTyBaTH MPOMO3HMIIIT M1l KOHKPETHUX KJIIEHTIB 1 MPOTHO3YBATH iXHIO MIOBEIHKY.

[lle oxHi€ro mepeBaror € MOJETruieHe CHIBPOOITHUUTBO 3 IHIIMMHU KOMIIaHISIMU Ta
JIep’KaBHUMHU yCTaHOBaMHU. 3aB/SIKU CY4aCHUM TEXHOJIOT1SIM reorpadisi B)ke He € MePEIIKoA0k0
B poOoTi: BecTH Oi3HEeC 1 IIyKaTW MapTHEpPiB MOKHA B Oyab-sAKill Todlll 3eMHOI Kymi. A
BiakputHii API (inTepdeiic nporpamyBaHHs A0JAaTKIB) EPETBOPIOE CIIBIPALI0 HA MPOCTIILY
Ta 3pyuHinry [15].

VYci BuimeHaBeneHi rmnepeBard 1udpoBoi TpaHchopmarlii Oi3HECY 3BOISATHCA 0
HiABUILEHHS €(EeKTUBHOCTI Ta KOHKYPEHTOCIPOMOXKHOCTI MIANPUEMCTBA, @ TAKOXK CIPUSIOTH
HOro nepeBeICHHIO Ha MIKHAPOAHUN PIBEHb €KOHOMIYHOI A1SUTBHOCTI.

BpaxoBytoun Bce Bullieckazane, Tpeda po3yMiTy, 1o 1udposa Tpanchopmailis 6i3Hecy
Mae JIesIKy mpoOsieMaTuKy BIpoBaKeHHs. I[leprn 3a Bce, HAMOUIbIIY CKJIAJAHICTh YMHHTH
BA)XXKICTh BIIPOBAKEHHS 3MiH Ta CIPUUHATTS iX SIK MEPCOHANOM, TaK 1 KepIBHUKaMHU. AJDKe
uupoBuil Oi3HEC CIPUWMAETHCS HUMU K JOKOpIHHA 3MiHA YChOTO MiAXOAY J0 PO3YyMIHHS
iXHBOI Ipalli Ta MepeTBOPEHHS YChOI'o, 10 BOHM 3HANIM, HA IOCh HOBe Ta HeBinome. I1ix yac
TaKUX 3MiH TIEPCOHAJ JJOCUTh YacTO PO3TYOIIOETHCS, 10 3HAYHO TAIBMYE TpaHchopmarlliro Ta
HEraTHBHO BIUIMBA€E HA MPpUOYTOK. Taki JOKOPiHHI 3MIHU CTOCYIOThCS HE TPOCTO BUKOPUCTAHHS
HOBUX TEXHOJIOT1H, BOHHM 3MIHIOIOTh 3BHUYKH pOOITHHKIB, CTBOPIOIOTH HOBHH QopmaT
CHUIKYBaHHsS MK pOOITHUKAaMHU Ta MEHeJKepaMH, CIPUAIOTh BUKOPUCTAHHIO HOBHX CHCTEM
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3BITYBaHHSI Ta Bi3yani3allii X JaHUX JJIS TOTI-MEHEDKEPiB, 3MIHIOIOTh Oa4YeHHS MapKETOJIOT1B
II0/I0 TMEPCIEKTUB KoMiaHii Tomio [11].

HacrymnHoro npo6iemoro mudpoBoro 6i3HECY € He3pO3yMUTICTh ISl IEPCOHAITY METO/IIB
KOHTpPOJIIOBaHHs Oi3Hec-mporieciB. OCKUIBKU ycsi cucTema 0i3Hecy Oylia JOKOPIHHO 3MiHEHa,
CHUCTEMH KOHTPOJIO TaKoX OyIyTh BHKOPHUCTOBYBaTHCh 30BcCiM iHmI. Ilpu mpomy BapTo
po3ymitu, 1o mudpoBizamis Oi3HeCy He pOOWTH HOTO IOBHICTIO aBTOMAaTH30BaHUM Ta
MOJICTTIICHUM.

VY BupimieHHI IUX TPOoOJIeM Ta IMOJETIICHH] MPOIECy IMIUIEMEHTAIlll 3MiH JIoroMarae
e(EeKTUBHUIA MEHEKMEHT. | OCKUIbKM MU TOBOPHMO Npo Lu(poBuil Oi3HEC, IHCTPYMEHTH
MEHE/DKMEHTY MarTh OyTH BignoBimHuMu. TOX Hazam MPONOHYETHCS PO3IIISIHYTH
BU3HAUEHHS Ta OCIIIUTH OCOOIHMBOCTI IU(PPOBOTO MEHEKMEHTY.

[MudpoBuit MEHEIHKMEHT O3HAYa€ YIPABIiHHSA KOMIIAHISIMM Ta YyCTaHOBaMH, 3a
noromororo  mudpoBux iHcTpymeHTiB. Lle ocrtaHHili Kpok mporuecy ouuppyBaHHS,
nudposizarii Ta podoTuzarii aisIbHOCTI KommaHii. [[udpoBuii MEHEIPKMEHT Ha TIPAKTHUIII HE
BUKOPHCTOBYETHCS SIK OKpEMa CUCTeMa YIPABJIIHHA, a Bipa3y MiJIsArae po3rnoaiTy Ha MEHII
kareropii 3a akropoMm 00’ekTy. Tak, iCHYyIOTh IIUGPOBE YIPaABIiHHS NpaBaMU, aKTUBAMU,
nocayramu Ta inmi. KoxxHa 3 kareropiit tnpoBoro MEHEHKMEHTY Tepeidadac BUKOPUCTAHHS
BJIACHUX 3aC001B Ta METOJIOJIOTIH 1 IiIsATae OKpeMil OIiHIlI e(EeKTUBHOCTI.

CydacHi TexHoJOrii IHU(POBOrO MEHEHKMEHTY IMOTPeOyIOTh HOBHX IIIXOIIB 0
oprasizanii yrnpasminas. Cepes HUX — THYYKi METOA0JIOT1T po3pO0KH, YIIPaBIiHHS MPOEKTAMU,
CTBOPEHHS MEHTAJIBHHX KapT Ta BUKOPUCTAHHS €IWHOTO KOJICKTMBHOTO iH(OpMAIIfHOTO
cepenoBHINa AJis ynpaBiiHHs. [I[puHIunyM ynpaBiiHHS MiJIPUEMCTBOM HaBEICHO Yy Tabm. 2.

Tabmuns 2 — [IpuHIUNM yIpaBIiHHS KOMIAHIEI0 B YMOBaX PO3BUTKY HU(PPOBOI €EKOHOMIKH

[IpuHIMIN ypaBIIiHHS
1. Iudposi TexHosnorii B 6ananci 3 Cy4aCHUMH TEXHOJIOTiSIMH YITPABIiHHS CTBOPIOIOTh €IMHUM
MPOCTip Ui e)EKTHBHOTO MEHEPKMEHTY.
2. Tpamuniitai 6i3Hec-MoJeli BJOCKOHATIOITHCS a00 TOBHICTIO 3MiHIOKOTHCSL.
3. IlocriiiHe TEXHOJOrIYHE Ta KOHTCHTE OHOBJICHHS IH(OPMAIIIHHONO WPOCTOPY Ta
KOMYHIKaIliil B yIpaBIIiHHI.
4. Onrumizanlis KaHaNIB KOMYyHIKallii Ta OanaHCy TpaJWIiHHAX Ta €IEKTPOHHUX MOJenen
Oi3Hecy.
5. AkTHBi3alis MOJIeTiel BiJlaNeHoil Tpalli — ayTCOPCHHT, ayTcTaddiHT TOIIO.
6. [JlwHaMiuHi eTany >KHTTEBOTO ITUKITY MPOAYKTIB Ta KOMITAHIH.
7. TlocriiiHuii 3B’530K 3 KJIIEHTOM 3a PI3HUMH KaHaJlaMu Ta (hopMamu.
JI>kepeno: CKIIafeHo aBTOpaMu Ha mifacrasi [13]

Ha cyuacHoMy etami po3BHTKY mpolecy LU(poBoi TpaHcopmarlii 6i3Hecy BapTo
3Ba)KaTH HA KPU30BI YMOBH, clipuurHeHi nmanaemiero Bipycy COVID-19. 3axoau nepkas o710
3arno0iraHHs MOUIMPEHHS XBOPOOM MNPUCKOPWIM TNPOLEC Mepexoay CBITOBOro Oi3Hecy y
uu¢poBy chepy. Komnanii Oynu BUMYyILIEHI HETailHO MEpPEeBECTH MEPCOHAN y JAUCTaHIINHUI
pexxuM  poboTH. 3aBASKM Takii MIOKOBIH Tepamii Oyno JOCATHYTO OUIBII IIUPOKOTO
BUKOPHCTAHHS XMapHUX CUCTEM, IPOBEJICHHS OHJIAH-3yCTpivuel, BAKOPHCTAHHS €JIEKTPOHHOL
JOKYMEHTAIlli, MiABUINCHHS KBamidikamii B OHJIAWH-PEKUMI, a TaKOX 3ampOBaKEHHS
BIJTAJICHOTO KOHTPOJTIO Ta yIpaBiiHHs Oi3Hec-mporecamu [10].

VYnopasninag 0Oi3Hec-pouiecamMu  (mami — YBII) — 1me mpakThka TpOEKTyBaHHS,
BUKOHAHHS, MOHITOPUHTY Ta onTUMi3ailii 6i3Hec-niporecis [23]. bararo mozei miyraoTs YBIT
K IIPOCTO aBTOMAaTHU3aLio pododoro mporecy. Oanak cupasxkHe YBII mae Oyt 30cepemxeHo
Ha pe3ysbTaTax i MOBMHHO BPaxOBYBaTH MOBHHUI HACKPI3HUH Mporiec. Y IpaBIiHHS MPOIECAMU
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(hOKyCYEThCSI HA MOBTOPIOBAHUX 1 TIepe0auyyBaHUX Mpolecax, TOOTO MOCTIMHUX 3aBIaHHSX,
SKi € YaCTHHOIO IMMOBCAKICHHOTO KUTTA Oi3Hecy [23].

Jlo mepeBar BHUKOPHUCTaHHS CHCTEM YIIPaBIiHHSA Oi3HEC-TpoLlecaMH BiIHOCSTHCA:
€KOHOMIYHa €()eKTUBHICTb, ITiIBUIIICHA MPOTYKTUBHICTb, KpaIlle 3aJ0BOJICHHS MPAaIliBHUKIB Ta
CIIO’KMBAYiB Ta NOCHIICHA KOPIIOpaTHBHA cTpaTteris [23].

Crparerii ynpaBiiHHS Oi3HEC-TIpoIlecCaMH MaloTh Ha METI pealli3yBaTH I1HILIATHBHU 3
aBTOMATH3allli MPOLECIB Ui MOJIIIIEHHS poOOTH BCiel opranizaiii. 3ocepe/Kylounch Ha
camux omnepaiisix, YBIl BUKOpUCTOBYE YOTHPHUCTYNEHEBUII METO JJIsi CTBOPEHHS KPAallloro
YIIPaBJIIHHS POLIECAMH Ta ITiBUILEHHS IPOYKTUBHOCTI [27]:

— [IOBHE JJOKYMEHTYBaHHSI Oyb-SIKUX ICHYIOUUX IIPOLECIB Ta BEJIEHHS 3aMHCIB KOXKHOTO
KPOKY;

— 0o0paxyBaHHS Ta aHaJI3 MOKa3HHUKIB €(EKTHBHOCTI Ta BHKOPUCTAHHS OTPHMaHUX
pPEe3yNbTaTIB JJIs MOCTIHHOTO BAOCKOHAICHHS,

— MIJABUIIEHHS SKOCTI IMOCIYTr/TOBapiB Ta €()EeKTUBHOCTI IPOLECY s TOCITHCHHS
0akaHOTO pe3yJIbTaTy,

— YIIpaBIIiHHS [IPOLIECOM Yepe3 MOTiK iH(opmarii.

3 TouKH 30py nporpaMHoro 3abdesneueHns, Y bI1 moB's3ye kiabka BB B Opraxizaiii,
AK1 BIUIMBAIOTh Ha MPOIECH, 100 KepyBaTH HUMH 3 OJHOTO JIOKajdi3oBaHOTO Jikepena. Lle
JIOTIOMara€e 3B’s3aTH BXKE ICHYIOUI CHCTEMH pa3oM, MO0 YCYHYTH Oyab-iki mpoOiemw,
noB’si3aHi 3 iX BifacyTHicTIO. [Iporpamue 3abe3neuennss YBII Takox momomarae 3MEHIIUTH
JFO/ICHKI TTOMMWJIKH, TIOMWJIKH B CIIJIKyBaHHI 1 Ha HaWBUIIOMY piBHI MOEIHYE MPOTpamMHE
3a0e3neyeHHss Ta [T-acmekTw 3 HaWKpamlMMM MPaKTUKaM{ YIPABIiHHS IS BHUPIIICHHS
CTPYKTYPHHUX ITpo0JjieM B oprauizaii [27].

CaMe TOMy KOMIIaHiSIM BapTO 3BEpPTaTH YBary Ha IMOIIMPEHHS KOHIEMIii Saas.
[Iporpamue 3abe3nedeHHs sk mociyra (SaaS) — e MOAENb PO3MOBCIOHKEHHS TPOTrPaMHOTO
3a0e3MeyeHHsl, B IKiil XMapHUi MpoBaiiiep pO3MIILy€e MPOrpamMu Ta pOOUTH X JOCTYITHUMU JIJIS
KiHIIEBUX KOpHCTYBayiB yepe3 [nrepuet. SaaS — e o1Ha 3 TPhOX OCHOBHUX KaTErOpii XMapHUX
o0uMcieHb, nopsaa 3 iHppacTpykTyporo sk nociyroro (IaaS) ta miatdopmoro sk MOCIyro
(PaaS). Ha Bimminy Bin laaS ta PaaS, npoagyktu SaaS wacTo mpoaaroThCs SK KOPUCTyBadyam
B2B, tak 1 B2C [19]. [Ipuxiagom Takoro nmporpamMHoro 3abesnedyeHss € gociimkyBani CRM-
cucremu. Busnauennss CRM posmudpoyetses sik Customer Relationship Management, 1o
03HAYa€ «yMPaBIiHHSA B3a€MOBIIHOCHHAMH 3 KJIIEHTaMU» 1 BIAHOCUTBCS JIO BCIX CTpaTeri,
METO/IIB, IHCTPYMEHTIB 1 TEXHOJIOT1H, sIKI BUKOPUCTOBYE O13HEC IJISl PO3BUTKY, YTPUMAaHHS 1
3amyueHHs kiieHTiB. Customer Relationship Management - 11e oco6nuBuUiA MiIXia 10 BEACHHS
013Hecy, Ipu SKOMY Ha IepIlie Micle AiIbHOCTI KOMIaHil cTaBUThes KileHT. OCHOBHA MeTa
BIpoBakeHHsT CRM-cTpaterii — CTBOpEHHsI €IMHOI €KOCHCTEMM MO 3aJlyY€HHIO HOBHX 1
PO3BUTKY ICHYIOUMX KJIEHTIB. YTIPaBJIsATH B3a€EMUHAMHU O3HAUYA€ 3aJIy4€HHS HOBHUX KIIIEHTIB,
HEUTpalbHUX MOKYMI[IB IEpeTBOPIOBATH B JIOSAJIbHUX KJII€HTIB, 3 MOCTIHHMX KJIIEHTIB
dopmyBaru GizHec-niapTHEpiB [14].

Taka cucrema 3abe3neuye BeO-mopTai, e MiJIPUEMCTBA MOXKYTh 30epiratu J1aHi mpo
ICHYIOYMX Ta TMOTEHIIMHUX KIIEHTIB, BIJICTEKYBaTH B3aEMOJMII0 3 HUMU Ta JUIMTHUCS
OTpUMaHOI0 iH(popMaltieto 3 kojeramu. 3a fornomororo CRM-cuctemu miANPHEMCTBO MUTTEBO
OTPUMYE€ 3allUTaHHS BiJ KJII€HTA, 3alUT Ha OOCIyroBYBaHHS, 3asBKy Ha KYMIBJIIO TOBapy, a
TaKOX KOHTAaKTHY 1H(OpMaILlil0 KO)KHOTO KIi€HTa. 3aBAsku 30upaHHIo iH(opMmarllii, koMnaHii
MaTUMYTh 3MOTY KOHTaKTYBaTH 3 KJIIEHTaMH OUIBII MTepCOHI(IKOBAHO, IO 3HAYHO ITiIBUIIUTH
piBeHs ix cepsicy [17].

CRM-cucremu miaxoasTh HE TIIBKH AJIS1 PI3HUX KOMITaHii Oy/b-sIKOTO po3Mipy i cepu
pobotu, ame W g pizHUX miApo3ainiB 1ux komnadiil. Konnenmis CRM o3nauae, 110
PO3pI3HEHI IHCTPYMEHTH BeACHHS Oi3Hecy 00'eHYIOThCs B HanmarokeHny cucremy. Jlo CRM

1L.O. Bapic, O.1. Kpasuyx, C.A. 3aseopoous. L{ughposa mparncghopmayia biznecy: 6ubip, 53
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BXOJSITh MpOTpaMu Jisi 300py NaHUX PO KIIEHTIB, YINPaBIiHHS YroJaMu, KOHTPOJIIO 3a
MEHEKEpaMH, aHAJITUKH 1 TPOTHO3YBaHHs. Y ci MokinBocTI cuctemMu Customer Relationship
Management MoxHa mo0aunuTH y TadI. 3.

Taonuus 3 — Moxiusocti CRM-cucremu

3aBranHs

XapakTeprucTUKa

AHai3 3ay4eHHsI HOBUX
KITIEHTIB uepe3 pi3Hi
KaHaIH

CucrteMa 4iTKO BH3HAYa€ KaHAJI-PKEPETIO Ta AOIOMarae aHasli3yBaTu
edexTuBHICTh KO’kHOTO. CRM po3paxye He TUIbKH KUTBKICTB JiIiB 1O
KaHaJlaX, aJie i iX KOHBEPCII0 y MPOoJax.

3abe3neueHHs
KOMYHIKarii

Komymnikamiss 3a pgomomororo BOymoBanmx B CRM Ttenedonii,
MeceHmKepa abo e-mail. Cuctema 306epirae BCIo iCTOpit0 B3aEMOJIIT Ta
3alUCH PO3MOB ISl IX MOAAIBIIOTO aHAMI3Y.

Bubip crparerii B3aemoii

SK11o npoaax KOPOTKHUH, TO CHCTEMa JOIOMOXE MEHEDKEPY IIBU/LIE
0o(OpPMHUTH 3aMOBJICHHS 1 MEpeNaTH HOTO B MiAPO3ALT JOCTABICHHS.
SIKIIO TOBTH, TO KITI€HT IEPEXOAUTH JI0 BOPOHKH MPOJIAXKIB.

BOynoBana BopoHka
MPOaXKiB

Posmnonin nporecy yroau Ha He0OXiIHY KiIBKICTh €TalliB, BUOYIyBaTH
TaKTUKY B3a€MOJIi1 Ha KOYKHOMY 3 HUX, BU3HAYaTH BiJICOTOK KOHBEpCii
MIX CTaJIisIMH, 8 TAKOX OIIIHIOBAaTH €(peKTUBHICTh MEHEKEPIB.

JlokyMeHTOo00ir

Cucrtema J103BOJISIE BECTH JIOKYMEHTOOOIr, (JOpMyBaTH PaxyHKH Ha
orJiaTy 3a 3aJaHMMH [Ia0JIOHAMHU 1 BiIIPABIIATH iX KII€HTaM MPSIMO 3
iHTepdelicy Ta CTBOPIOBATH BHYTPIIITHI 3a5BKH.

3aKkpuUTTS OIPOIAXKY

[licns mpomaxky KITIEHT TEPEBOMUTHCS B CETMEHT MOCTIHHUX, IO
03Haya€ BHCOKOKJIACHE CEpBiCHE OOCIyrOBYBaHHS Ta IEpiouyHi
KoMmyHikatii 3 60ky Bimminy mapketunry. CRM nomomoxke BuOpaTH
HalleeKTUBHIMIMN KaHAI 1 9aCTOTHICTh B3aEMOJIIH.

[ToBTOpHA KOMYHIKAITis, Y
pasi BiIMOBH

VY paszi, konu kiieHT Oepe TpuBaly May3y B KOMYHIKamisix abo
BimMOBIIsI€ThCS Bif mokynku, CRM moBeprae HOro Ha MOYaTKOBY
CTaif0 BOPOHKH JJIsl TIOBTOPHOTO 3POLTYBAaHHSL.

AHaiTaka podoTH
KOMITaHii

JeramizoBaHa aHamiTHKa BifgoOpa)ka€ TOTOYHUI CTaH MPOIAXKIB,
3aBaHTAKCHHS MEHEDKEpiB, iX pe3ylbTaTHBHICTh, IUIAHYBaTH 1
KOHTPOJIFOBATH MapKETHHTOBI BUTPATH Ta iHIIIE.

Jlxepeno: CkiaieHO aBTOpaMu Ha miacTasi [14]

Taka cuctema mokpuBae yci €Tany B3a€EMOJIi KOMIaHIi 3 KJIIEHTaMHU, a TaKOXX HaJlae
MOYKJIMBICTB /10 KOPIIOPATUBHOTO CHUIKYBaHHsI, JOKYMEHTOOOIry Ta aHali3y AisUIbHOCTI.
Krnacudikysatn CRM-cuctemu MokHa 3a THIIaMH Ta BUujiamu (Taour. 4).

Tabmuus 4 — Knacudikarnis CRM-cucrem

3a TumamMu

3a BugaMu

MOXJIUBOCTAX KOMIIaHii

- MynbtudyHKIioOHANbHI

- CchoxycoBaHi Ha CIIUIKYBaHHI 3 KIII€HTaMHU
- CdokycoBaHi Ha MOTEHLIMHMX KII€HTax Ta

- CokycoBaHi Ha KOHTaKTax

- CucTeMu JIJ1s1 OKPEMHUX BUIIB JisILHOCTI

- Hacrineni cucremu (desk-top systems), mio
NPAIOIOTh HA OTHOMY KOMIT I0Tepi

- Kiienr-cepeepna cucrema, fgKa  Mae
HEHTpalbHy 0a3zy naHuWX, M0 30epiraeTbcs Ha

cepBepi
- XMapHi cHCTeMH, SIKi TOCTadarThcs Ta
pO3MINIYIOThCSI B [HTEpHETI  CTOPOHHIMU

MOCTavyaIbHUKAMH Ta JOCTYNHI B OYyIb-IKOMY
MICIIi Yepe3 i JKIF0USHHN TIPUCTPIH.

Jlxepeno: CkiazieHo aBTOpaMH Ha MijacTaBi [26]
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[Tpu BuGopi CRM-cucremu, BapTO 3HATH, 110 ICHYIOTh TPH OCHOBHI BUJM: HACTIJIbHI,
KJII€EHT-cepBepHi, XMapHi. HacTinpHa cucremMa nmpu3HaueHa Al OHOTO KOPHUCTYBada, SKOMY
noTpiOHa eNeKTpOHHA Bepcis Tene(OHHOI KHUTH Uil YIPaBIiHHSA KOHTAKTAaMH 3 KII€HTaMH,
TOMY OLTBIIICTH MiAIPHEMCTB BUKOPUCTOBYIOTh CEPBEPHI Ta XMapHi cucreMu (Tabi1. 5).

Tabmuus 5 — [opiBHSIHHS KITi€HT-cepBepHUX Ta XMapHux CRM-cuctem

®dakTop

Kienr-cepBepHa cucrema

XMapHa OHJIAH-CUCTEMA

Bapricts

KaniTanbhi BUuTpaT Ha
3aITyCK, BKIIFOUAI0UN
puAOaHHS Ta Yac
BCTaHOBJICHHSI CEpBepa.

MiniManbHi
KaIlTaJo0BKIaACHHS,
BIJICYTHICTB 3aTPUMKH
3aIyCKy Ta MPOCTa MIOMiCIYHA
IJiaTa.

Bbesneka ta oOcryroByBaHHS

bi3nec BinmoBimae 3a BiacHy
IT-6e3nexy.

IlinTpumKa cepBepiB Ta
OHOBIICHHS CUCTEMH Oe3MeKH
BXOJISITh Y IIIOMICSIYHY ILJIaTy.

KoHKypeHTOCITPOMOXKHICTh

JlomaBaHHS KACTOMI30BaHUX
(GYHKIIIH MOXke OyTH TIOpOTUM
Ta CKJIQJHUM.

Hosi ¢ynkuii moxHa
BiJUTaJICHO BMUKATH Ta OJIpa3y
K JIOCTYITHI BCIM
KOpUCTYBauaMm.

MoO1IBHICTE

Mo0OiapHEe BUKOPUCTAHHS
MOe OyTH oOMekeHe
HOYTOYKaMH 3 HEOOXiTHUM
piBHEM Oe3rekr Ta OOMeKeHe
HasiBHICTIO 3axumeHoi VPN.

besneunuit noctyn 3 Oynub-
SIKOTO TIPUCTPOIO,
migKIFoYeHoro o [HrepHery.

ABapiitHe BiTHOBIIEHHS

Jani ximieHTa MOBUHHI OyTH
BKITIOUCHI B OY/b-sKi TUIaHH
PE3epPBHOTO KOMIIOBAaHHS Ta
BiTHOBJICHHS ITiCTISI aBapii.

BinHOBNEHHS HacHiAKIB aBapii
BKJIIOUCHE Y IOMICSYHY
TUIaTy.

Jlxepeno: CkiaeHo aBTOpaMu Ha miacTasi [17]

[IpoananizyBaBIIM PI3HUIIO CEPBEPHUX Ta XMAapHUX CHUCTEM 3a (pakTopamu, CTajo
3pO3yMLJI0, 110 XMapHa OHJIAWH-CUCTEMa € OUIBII MPOCTOO JJISI CTapTaIliB Ta HOBOTO Oi3HECY,
aJIKe I HUX OUThII BUTITHO OyJie CKOpHCTaTHCh mociyramu nposaiinepa CRM-cuctem 1 11ie
JT03BOJINTh 36KOHOMUTH KOIUTH Ta yac Ha 3amyck cucreMu. OKpiM 1bOro He MOTpiOHO Oyne
KOHTPOJIFOBATH 3aXHUIIEHICTh JaHUX Ta MIKIyBaTUCh PO pe3epBHi komii. [IpoTe, 11 Benukux
Ta MDKHApOJHUX KOMIIAHIN BapTO PO3IJISIaTH caMe€ KIIIEHT-CEPBEPHY CHUCTEMY, OCKUIBKH B
TAKOMY BHUIIaJIKy BOHU 3MOKYTh KOHTPOJIIOBATH YCi MPOLIECH CAaMOCTIHHO 1 MepCOHAJIbHI J1aH1
He OyayTh jmoctymHi mpoBaiinepam mociyr [17]. Tlpu moganmbimoMy JOCIIIKEHHI, BIAIOCH
BUJIUTMTH CIIUCOK HaWOLIbIINX KoMIaHil-BeH0piB CRM-cucrem (Tabmn. 6).

Tabmuus 6 — Hait6inemn kommanii-Bengopu CRM-cucrem y 2018 porri

Haspa kommna#nii Hoxin, mapa. qon. CIIIA UYacTka pusky, %
Salesforce 9420,5 19,5
SAP 4012,2 8,3
Oracle 2 669 55
Adobe 24548 51
Microsoft 1302 2,7
Jlxepeno: CkaieHO aBTOpaMu Ha miacTasi [24]
1L.O. Bapic, O.1. Kpasuyx, C.A. 3aseopoous. L{ughposa mparncghopmayia biznecy: 6ubip, 55
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Taxosx OyIo BUIiIeHO criucoK HaiOLbI monyasipaux CRM-cuctem. Ton-10 HaBeaeHO
y Tabm. 7.

Tabmuus 7 — Havtnonymsipainn CRM-cucremu, 2020

Haspa MoXIUBOCTI
Pipedrive [HTerparis 3 eeKTPOHHOIO MOIITOI0, CUCTEMA CITOBILICHD 1 MTOBiIOMJICHD,
3BITHICTh 3a TpPOAAKaMH, TMPOTHO3YBAaHHS MPOAaXiB, CYMICHICTH i3
MoOinpHUME gogaTkamu i Android ta iOS Tomo.
Agile CRM BinctexxenHss TnpojaiB, YOpaBIiHHSA KOHTAKTaMH, aBTOMAaTH3allis
MapKeTUHTY, BeO-aHaNITHKA, TeJIe(OHis TOILIO.
Salesforce Sales Cloud | Jlimorenepariii, = ympaBmiHHS  KOHTaKTaMH 1  MOJIIUBOCTSMH,
MIPOTHO3YBaHHS MPOAaXKiB, aBTOMATH3AIlisl POOOYNX MPOIECIB, MOTYKHA
aHaJITHKA TOMIO.
amo CRM VYnpaBiiHHS BOPOHKOIO, 1HTETpais 3 MOMTO 1 TenedoHie, MOMYyK Ta
ob'emHanHs iHpoOpMarli 3a AyOIbOBaHMMH KOHTAaKTaMH, OeKall NaHuX,
MOHITOPHHT aKTHBHOCTI KOHTaKTiB

Zoho CRM BbazoBi inTerpanii He mOTpeOyIOTH y4yacTi MPOTpamMicTiB, pi3HOOIYHA
aHANITAKA, IPOTHO3YBAHHS, CTIIOBIIIIEHHSI B PEXKHUMI PEaThbHOTO Jacy.
Dynamics 365 YrupaBniHHS KOHTaKTaM{, TPONAKAMH, MApKETHHTOM, Bizyalizamis

JIAHUX, aBTOMATH3allil NPOIECIB OOpPOOKH JaHuUX 3a JIOMIOMOTOKO
creHapiiB, cTBOpeHHS mmabnoHiB ¢aimi, moctymni i0S, Android,
Windows Ta BeO-01aTKH TOLIO.

HubSpot CRM [HCTpyMEHTH IS aHANITHKH, TPEKiHT (OopM MIANKCOK 1 Mom-amiB, BeO-
CaiT TpeKiHI aKTHBHOCTI TOCTeH caifTy, mporpama Ui BEICHHS
KOHTaKkTHOI 0a3m, iH(opMmalis Mpo KOHTaKTH W KOMIMaHii, peKIaMHi
oronomeHHs y Facebook Toro.

Worksection CxoBHlIIe JaHUX, CHCTEMATH3AIIisl POOOYHX MPOIECiB, KOHTPOIb TEPMIHIB,
KOMYHiKallisi, TaM-TpeKiHr, niarpama ["anTta, moOyoBa 3BiTiB
KeapinCRM CTBOpeHHsI KapTKH KIIEHTa 32 OJMH KJIK, YIpPaBIiHHS NpUOyTKaMu i

BUTpAaTaMH,  YNPABIiHHSA  3aBJaHHSIMH, KOHTPOJIb  BHUKOHAHHS,
aBToMaru3allis poOOTH 31 CKJIAJOM Ta MiAPSJIHUKAMH, Bi3yasi3arlis
MPOJIaXiB, iHTErpartii.

Bitrix24 HanamryBaHHs cBOiX cTamiii Ta BOPOHKH NIPOAaXiB, BHCTaBJICHHSA
paxyHKiB, YIPaBIiHHS POEKTAMH Ta 3aBJaHHIMI, aBTOMAaTH3aIlis Oi3Hec-
nporiecis, BOynoana [P-tenedoHnist Ta iHTerpaitist 3 OIMITOO TOMIO.
Jlxepeno: CkiaaeHo aBTopaMu Ha miactasi [6, 20]

Sk 6Gauumo, mnonymsipHi CRM-cucremMun MaroThb JOCHTh CXOXHH (YHKIIOHAI.
['onOBHMMH I1HCTpYMEHTaMHU € IHTErpaiis 3 eJeKTPOHHOK IMOoIToK Ta BOymoBaHa IP-
Tesne(OHisl, aHaNITUKAa Ta YIPaBIiHHSA MNPOAAXEM, KOHTPOJIb KOHTAKTIB Ta MOXJIHMBICTbH
BUKOPHCTOBYBaTH MOOUIbHY BEPCIIO.

JlocnmipKyroud TeHJEHIIi ocTaHHIX pokiB 3 BukopucTtaHHs CRM-cucrem, Oymu
BUJIJIEH1 HAacTymHi (Tab. 8).

ITpoBaiinepu CRM cepBiciB Bce Oiibllle iHBECTYIOTh Y IUTYYHHH I1HTEIEKT IS
onTuMizaIii B3aeMoil 3 KiieHTamu. 3rigHo 3 gomnosigmaio Teradata [28] «CraH mTydHOro
IHTENeKTy /Ui mianpueMcTB», 80 % omuTaHMX KOMMaHId OynM B IMpOLECi BIPOBAJKEHHS
(dbopMH IITYYHOTO 1HTENEKTY. Taka TEXHOIOT1sI MOYXE BUKOPUCTOBYBATHCH Y BUTJIAII 4aT-00TIB,
KOTpl JONOMAararoTh MiATPUMYBaTH KOMYHIKALi0 3 KJII€EHTOM 32 JOINOMOTOI0 IIBUAKHX
BiMOBiiel. BOTH HaBYeHI Ta MOXYTh BYHTHCS HAa OCHOBI 3BOPOTHOTO 3B'SI3KY IIIOJO
3aJI0BOJICHOCTI CIIOXKHBaya B3aEMOIIEIO.
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Tabmuis 8 — Tenaenmii y po6oti CRM-cucrem

Tennentis XapaKTeprucTHKa
Buxopucranas BuxopuctoByeTrbcss sl migOOpy TOTEHIIMHWX —KIIE€HTIB, abo SK
LITYYHOTO i1HTENEKTy | aBTOMAaTHYHUM TOMIYHUK [yig KoHcynbTaHTiB. Tobro Il 3moxe

MPOTIOHYBATH TOBAap a00 MOCIYTY Ha IMiJICTaBi 3alIOBHEHUX (OPM Ha CalTi
KOMIIaHii, a TAKOXK 3a paxyHOK COOKies-¢aiiis.

ABTOMaTH3aLisa
cepBicy

BusHauaeThcs K aBTOMaTH4YHA CMC- abo0 e-mail po3chika, MOKpPOKOBI
IHCTpYKLii B mpoueci poOOTH KOHCYJbTaHTa. ABTOMAaTH3allisl 3aBJaHb
BU3HAYAE XiJl NpoLeCcy Ta NEBHI KPOKH, SIKi I/l BUKOHATH.

IaTerpartis qanux

Cucremu inrerpyrothes 3 ERP, cucremamu BHCTaBIeHHS paxyHKiB TOIIO.
Mexani3M#i  iHTerpamii BKJIIOYAIOTh CEPBICHY IMIMHY MiATNPUEMCTBA,
iHTepdeiicn  NPHUKIAAHOTO  NpOrpaMyBaHHs, iHTerpamito  Qaimis,
IHTETpaIio KOMIT FOTEPHOI TenedoHii TOIO.

Buxopucranus broxueiin 30epirae ta mmdpye 0oCOOUCTI JaHi Ta MepeBipse TOCTyH 10 HUX,

ONOKuCiHIB HE TMepelaroud JKOAHUX crHenu(ik, TaKUM YHHOM KOHTPOJIIOE PiBEHb
JOCTYILY

Comiannera CRM- Ile imTerpamis xaHamiB cormianbHux Mepex y CRM-mmardopmmn.

cucTema [epernsimaroun conianpai Menia Ta CRM omHOYacHO, KOMIaHI{ OTPAMYIOTH

O1ITBII MOTY>KHUH OTJISI/L TOTO, IO JIFOAX My OIiKYIOTh PO HUX Y COLialbHUX
Mepekax, a TAKOXK YiTKilIe po3yMiHHsI IEPCIEKTHB OpeHTY.

Benuka KIJIBKICTH
PI3HHX cHCTEM

Kiientn BHOMpParOTh 3 pUHKY, MO cKiagaeTbes 3 moHan 609 CRM-cucrem,
3 IHCTpyMEHTaMmH, IO BiJMOBINAIOTH SK 3aralbHUM MOTpedaM, Tak i
KOHKPCTHUM HIIIAM T4 BUMOTaM.

I'onmocoBuit
inTepdetic

lonocoBi TexHOMNOTii MaloTh BHpIMIANGHE 3HAYEHHS M PO3BUTKY
iHcTpymeHTiB SaaS. Taki texHonorii, sk Einstein Voice Assistant Bif

Salesforce, moserumryloTh  NPOJABIEIM  BIACTCKCHHS,  HAJACHUIAHHS
MTOB1IOMJICHb, OHOBJICHHS Ta CIIOBIIIICHHS CBOTX KOMaHJI PO JIaHi KJII€HTIB.
Jlxepeno: CkiaeHo aBTOpaMu Ha mijacrasi [16, 28]

Takox IITy4HHUH I1HTENEKT MOKE€ BUKOPHUCTOBYBATHCH i MiAOOPY MOTEHIIHUX
KJIIEHTIB, 200 SIK aBTOMaTUYHHUIA TOMIYHUK JUI KOHCY/IbTaHTIB. TOOTO BiH 3MOK€ MPOIIOHYBATH
TOBap abo0 MOCIYTy, BUXOSUHU 3 3alI0OBHEHOT KJIIEHTOM (JOPMH Ha CalTI, 1110 3HIMAE 1[I0 YACTUHY
pobotu 3 mpartiBHUKIB [29].

HactynHa TenaeHmiss — aBToMaTu3alis cepBicy. BoHa MoXe NpOSBIATUCH B
aBTOMaTh4Hiil cMmc- abo e-mail poscmmii. Takox aBroMarH3ailis BHKOPHCTOBYETHCS MPU
BHKOHaHH1 Oy/b-aKoi 3aj1aui uepe3 CRM-cucremy, agke BOHA BUCBIUYE TOKPOKOBI IHCTPYKIIIT
B mporeci. ABToOMaTH3allil 3aBlaHb BHU3HAYa€ XiJ MpOILECY Ta TEBHI 3aBHaHHS, SIKI CIIiJ
BHUKOHATH 1 MO>K€ BU3HAUYUTH, 10 JESKI 3 HUX MOBUHHI BUKOHYBATHUCS 1HIIMMH pecypcamMu Ha
OCHOBI  HAasBHOCTI KBali()iKOBaHMX IMpaliBHUKIB. MOXIMBICT JeJeryBaHHs abo
MapILIpyTH3alii 3aBJjaHb — 1€ 11€ OJHAa MOXJIMBICTh Yy paMKax aBTOMAaTH3allil IPOLECIB, 110
posBuBaeThest Ha CRM-mumaropmax [29].

[le onHa TeHaeHLIsA — IHTErpawist JaHuX. TpaauniiiHo TexHonoriudi miargopmu CRM
IHTETPYIOTHCS 3 TAKUMH KOPIIOPaTUBHUMHU cucteMami, sik ERP, o6iik, 00poOka npeTeHsiii Ta
CUCTEMH BHUCTABIIEHHS PaXyHKIB, SIKl OTPUMYIOTb JIaH1 PO TpaH3akiii. MexaHi3mu 1HTerpaiii
BKJIIOYAIOTh cepBicHY HMHY mianpuemcTsa (ESB), inTepdeiicu npukiiagHoro nporpaMmyBaHHs
(API), inTerpauito daitniB, iHTerpamito komm torepHoi Tenedonii (CTI) tomo. o mu
cnoctepiraemo B TeHaeHuisx CRM mono iHTerpamii, Tak Iie MosiBa CTOPOHHIX CHCTEM Ta
Iutepuery peueil. CTOpOHI CHUCTEMM MependadyaioTh MOXKIIMBICTb BUKOPHCTAHHS JAHUX 13
TaKUX CHCTEM, IO 3aCHOBaHI Ha [HTepHeT-cepBepi Ta JOCTABIISAIOTHCS yepe3 BeO-CIIy:KOu

1L.O. Bapic, O.1. Kpasuyx, C.A. 3aseopoous. L{ughposa mparncghopmayia biznecy: 6ubip, 57
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(manpukian Google Maps). binbin inHOBaIiHHOW0O € MOkIUBICTH CRM-crcTeMu OTpUMyBaTh
naHi Big Takoro [HTepHeTy peuei, ik cMapT XOJOAMIbHUKH.

Hacrynna nocuth BakimBa TeHaeHLis y pob6ori CRM-cucteM — 1e BUKOpPHCTaHHS
010KueiiniB. bokueiH — 1ie MOCTIHHUI CIIHMCOK B3a€MOIIOB’ I3aHHUX 3aMKCIB, IKI Ha3UBaIOTHCI
Omokamu. brokueitH MOke BUKOPHCTOBYBATHChH sIK 3aci0 Oe3lekd 3a paxyHOK MpU3HAYCHHS
MEPEKEBUX KIIIOUIB, IKI 0OMEXYIOTh HECAaHKIIIOHOBAHHMM AOCTYI JI0 TaHHUX. TaKoX OJOKYCHH
30epirae Ta mudpye ocoOUCTI AaHI Ta TMEPEBipsie€ MOCTYN 0 HHUX, HE MEPENAl0y KOTHHUX
crieniiik, TAKUM YHHOM KOHTPOJIIOE PiBeHb fAoctyny. Lle cTBoproe OUIbII HaJIiHE HKEPETIo
JIAHUX JJIs KIIEHTIB Ta opranizaiit [29].

Comianmena CRM-cuctema — me iHTerpamiss KaHadiB comialbHuX Mepexk y CRM-
wiatdopmu. Ilepernsnatoun comianbhi memia Ta CRM pa3oM, komnasii OTpUMYIOTh OiIbII
MNOTY)XKHUI OTJISi[] TOTO, IO JIFOAU MYOJIKYIOTh MPO HUX Y COLIaJbHUX MEpekax, a TaKoxk
YiTKille PO3yMiHHS HacTpoiB OpeHmy [16].

Hespakatoun Ha Te, mo ydactka Salesforce na punky CRM nepeBuiye 19%, icuye
BeJIMYE3HHI HaOlp IHCTPYMEHTIB, 110 3MaraloThCs 3a yBary CriokuBadviB. Tak, CydacHU pHHOK
CRM-cucrem cknanaetses 3 monan 609 mpoaykTiB, 3 IHCTPYMEHTaMH, 110 BIAMOBIIAIOTH K
3araJlbHUM MOTpedaM, Tak i KOHKPETHUM HilllaM Ta BUMOTaM.

['o10coBi TeXHOMOT1T MatOTh BUpIlIajbHE 3HAYEHHS ISl PO3BUTKY iHCTPYMEHTIB SaaS.
Lle xmrouoBmii (hakTOp JOCTYMHOCTI, aje BiH TaKOX POOUTH TEXHOJOTII0 MPOCTIMIOID Ta
MPUEMHIIIOK Y BUKOpucTaHHi. Taki TexHnounorii, sk Einstein Voice Assistant Bin Salesforce,
MOJIETIIYIOTh MTPOAABIISM BiICTE)KEHHS, HAICHIIaHHS MTOB1IOMJICHb, OHOBIICHHS Ta CIIOBIIIICHHS
CBOIX KOMaH/I ITPO JaHi KiieHTiB [16].

VY pamkax crarti Oylio MPOBEIEHO BIIACHE JOCIIIHPKCHHS HA OCHOBI OIMHUTYBaHHS
eKCIIepTiB, FOJIOBHA LLJIb sIKOTO Oyna BusBUTH nonyisipai CRM-cuctemu cepen cioxuBayis, a
TaKOX BU3HAYMTH TOJIOBHI IIpo0JieMH 1[bOro cepiicy [21].

B onutyBanni B3suin ydacte 17 ekcneptiB 3 kpain €Bpomnu (94,1%) ta IliBHiYHOI
Awmepukn (5,9%), 3-momix npocimyenux kopuctyBadiB CRM-cuctem. JlaHa KiTbKicTh
€KCIEepTIB € KOMIETEHTHOIO LIIbOBOI €KCIIEPTHOIO IPYIOI0, sIKa KOPUCTYETHCS MPOrPaMHUM
3a0e3neueHHsIM Ha MpodeciiiHOMy pIiBHI Ta ONTUMalbHAa g BHU3HAUEHHS NpobiieM 1
He3pyuHocTel B po6oTi CRM-cucrem. daxiBIii Npaiio0Th Y Pi3HUX 32 PO3MIPOM KOMITaHISX.
Tak, B OonUTYBaHH1 B3sJIM y4acTh MpaliBHUKU Benukux (64,7%), cepennix (17,6%) Ta manux
(17,6%) mianpuemcTs.

Sx BumHO 3 puc. 1 HalOUIBIY YAacCTKy €KCIEpTIB CTaHOBWIM aHaNITUKU (7 ocid —
41,2%). Takox cepell oMMTaHUX Oy MeHemkepu 3 npojaxy (4 ocodu — 21,5%), npaiuiBHUK
texHIyHO1 mATpuMKH (1 ocoba — 5,9%), npoextuuit menemxkep (1 ocodba — 5,9%), imxenep (1
ocoba — 5,9%), daxiBeup 31 3B’s3kiB 13 mpariBHukamu (1 ocoba — 5,9%), meHemxkep 3
enexktporHoro HaB4yaHHs (1 ocoba — 5,9%), daxiens 3 epexruBHOCTI MpogaxiB (1 ocoba —
5,9%).
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= 5,90%

= 21,50%

= QHaANITUK = MeHeKep 3 Mpoaarky

H NpaLiBHUK TEXHIYHOI NiATPUMKM NPOEKTHUIN MeHeaKep

m iHXeHep = ¢axiBeLb 3i 38’A3KiB i3 NpaLiBHUKaMK
B MeHeaKep 3 eIeKTPOHHOro HaBYaHHA ® daxiBeub 3 ePeKTUBHOCTI NPOoAANKIB

Pucynok 1 — Knacudikamis pecrioHIeHTIB 3a podeciero
Jlxepeno: CkiiajeHO aBTOpaMH Ha OCHOBI pe3yJIbTaTiB ONUTYBAHHS

3riZiHO 3 METOIO ONUTYBaHHS, Oys10 BuAUIeHO HailOu1bm nonyisipHi CRM-cucremu, 110

skux BigHOCAThCs Pipedrive, Bitrix24, Agile CRM, Salesforce Sales Cloud, Zoho CRM,
Dynamics 365 ta HubSport CRM (puc. 2).

11,80% 11,80%

35,30% .‘ ’. 35,30%

11,80%
23,50%
17,60%
64,70%
= Pipedrive = Agile CRM = Salesforce Sales Cloud = Zoho CRM
= Dynamics 365 = HubSport CRM m Bitrix24 ® HWi

Pucynoxk 2 — Yactku naiinonynspaimux CRM-cucrtem cepen crioskuBaviB
Jlxepeno: CkiazieHO aBTOpaMU Ha OCHOBI Pe3YJIbTaTiB OMUTYBAHHS

['onoBHOIO TTPOGIIEMOIO BUIIIEHA3BAHUX CHUCTEM, 3 KOTPOKO TIOCHTh YacCTO CTHUKAIOTHCS
CMOXKHMBaYl, € TOBUIbHA POOOTA MO0 OOPOOKHM 3amWTIB Ta BUBOIY JAHUX, a TaKOX YacTi
TexHI4YHI mpobaemu. Cepen iHIIUX MpobIeM Oyiio Ha3BaHO:

— BUTpavyaHHs 4acy Ha aJMIHICTPYBaHHS CHCTEMHU,

1LO. Bapic, O.1. Kpasuyx, C.A. 3aszopoons. L{ugpposa mparncpopmayis 6iznecy: sudip, 59
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— Mepexij BiJj CHCTEMH JI0 CHCTEMH € TPOOJIEMAaTUYHUM Ta MOXKE BUJIAJIUTH PE3yJIbTaTh
HonepeIHbOI POOOTH;

— BEJIMKa KUIbKICTh BOYZOBAaHHMX IHCTPYMEHTIB 30UIbIIye Yac Ha HaBYaHHA poOOTI 3
CHCTEMOIO;

— BHCOKa BapTICTh CEPBICY;

— TeXHI4HI Ipo0IeMH, 10 CTHPAIOTh YACTUHY JAHUX KIII€HTIB;

— BIZICYTHICTB iHTETpallii 3 1eIKUMHU 0(hiCHUMH ITPOrpaMaMHu.

SIk MeTonu BUPILIEHHS BUILEIEpEepaxoBaHUX NPoOJeM, Ha Hally JyMKY, KOMIaHIsIM-
BEH/I0paM BapTO CIIPOCTHUTHU BIACHUH MPOIYKT Ta 3BECTU KiJIBKICTh IHCTPYMEHTIB 10 0a30BUX,
10 JO03BOJIUTh 3MEHLIMTH IIOMICSYHY IUIaTy 3a KOPUCTYBAaHHS CEpBICOM, a TaKOX
NPULIBUALIMTE ONPALIOBAHHS JAHUX CHUCTEMOIO, Yepe3 BiJCYTHICTh HEMOTPIOHUX HAAOY/IOB.
Takox Takuii 3axi JOIIOMOXKE CIIOKHMBayaM IIBUIIE HABUUTHCH [IPALIOBATH 3 CUCTEMaMHM Ta
Kpallle OpiIEHTYBATUCH B iHTEpdeiici. A 10JaTKOBI iIHCTpYMEHTH (KOTPi BOHH PUOpaIIN) MOXKHA
IPOINOHYBATH 3a JOMJaTy. TakoX Take «IIOJIETUEHHsD CUCTEMU IpU3Bene 10 301IbIeHHs ii
OTIepaliiHOCTI, IO BHUPIMUTH MPOOIEeMy 3 NEpeMHUKaHHSIM MK mporpamamu. J[o Toro x
PO3POOHUKHU MOKYTh CTBOPUTH KHOTIKY «30€perTH JaHi», Ui TOTo, 00 IpU MepeMUKaHHI MK
porpaMaMu 3alicH He BUTHUPAIHUCh. [Ipobnema inTerpamii 3 opicCHIMHU MporpaMamMu TaKOX
Moyke OyTH BHUpIlIEHAa CTBOPEHHSAM HAJ0YA0BH Ta 11 MIAKIOYEHHAM 3a JI0JJaTKOBY ILIaTy.

Jlani BapTO MPHUIUIMTH yBary JOCIIDKEHHIO TepcrnekTuB po3Butky CRM-cucrem.
OCKUIbKY NEPCHEKTUBH YaCTKOBO BUIUIMBAIOThH 3 CyYaCHHUX TEHJEHIIIM PO3BUTKY CepBicy, 110
HUX HaJeKaTUMyTh: nocuieHHs immieMenranii [ Ta dakrtuune 3nmurrs Big Data ta I 3
CRM-cucremamu; BHUKOPUCTaHHS TOJIOCOBHX TEXHOJIOTIH CTaHe 0a30BHM I1HCTPYMEHTOM;
nocuiieHHs konadopanii Mixk CRM-cucremamu Ta comiadbHUMU MEpeXaMu, JOBEACHHS TaKOl
¢GbyHKIIT 10 aBTOMaTHYHOCTI; a TaKOXX CTBOPEHHS €JUHOTO MOTJISAY LI0JI0 ineHTHdIKaiii
KJTi€HTA.

3aBIgKU 1HTErpawii MTYYHOTO 1HTENEKTY, IHCTPYMEHTH AaHAJITUKU MOXYTh Ha/JaTH
NpakTUYHY iHGOpMAIi0 s TOCHJICHHS CTpaTerii Ta pO3IMIMPEHHS MOXKIMBOCTEH
nporpamuoro 3adesnedenrss CRM st nporHo3yBaHHs BUMOT. [neansHa komOinartis Big Data,
T ta CRM nanacte kommnadisMm 360-rpaaycHy iH(pOpMAIiO NpO KIIEHTIB, U0 30UIbIINTH
raHc KouBepcii [22].

l'onocoBi TexHOOTIi MOKJIKMKaHI 30UIBIIMTH TPOAYKTUBHICTH Ta NMpHOpaTH 3aiBY
po6oty. [lokpamieHHs po3mi3HaBaHHS Ta OOpPOOKM MOBH MOXKE JIONMOMOITH PEECTpyBaTH
J3BIHKM, BU3HAYaTH KIIOYOB1 ()pa3u B CTEHOTrpami Ta reHepyBaTH 3BiTH. Kpim Toro, 11e Moxe
JIOTIOMOITH aBTOMAaTM3yBaTH Takl 3aBAaHHA, SK IUIAHYBaHHS 3ycTpiueil, HajCHUIaHHA
MOJAJIBIIIUX CIIOBIMIEHb Ta Oarato iHImoro. HacmpaB/i Taki BenuKki Komiadii, ik Microsoft Ta
Salesforce, Takoxx (¢iHaHCyroTh KoMmaHito Tact.ai, siKa BOJOJIE TEXHOJOTIEO
IHTEJIEKTyaIbHOTO TOJIOCOBOTO MOMIYHMKA st mianpuemcts B2B [22].

MoOinpHuil Ta couiansHuii CRM HaOuparoTh 00epTiB Ta CTUMYIIOIOTH 1O PO3BUTKY
aBTOMAaTH3allii MPOLIECiB epeaayi JaHUX Ta FTeHepyBaHH 3BITiB. 3pOCTAIOYMA MOMUT KOMIaHii
Ha IOCTIiHI 3B’SI3KM Ta NEPCOHANII30BaHUN J0CBI] podoTu nopoaus couiaabHuii CRM. Hosa
TEHJIEHI[I He Juile 30upatuMe iH(OpMaIlilo 13 COLaJIbHUX KaHaJiB, ajie # JOMOMOXKE Yy
po3po011i T0CBiAY, IKUN KOMIaHIT 3allpONOHYIOTh CBOIM KJlieHTaM. BapTo Bii3HauuTH, 1110 BC1
111 QYHKIIOHATBHI MOKJIMBOCTI OYIyTh JOCTYIHI O€3 MIKOAM /JIsl 0€3MeKH JaHUX KOPUCTYBaviB
[22].

CTBOpEHHSI €JMHOTO CIUJIBHOTO MOMIANY iZeHTU(IKALli KIIEHTa € Ty)Xe BaXJIHWBUM
NUTAHHSAM JUIsl cydacHHX KomraHid. 3aBmsku [HTepHery peueit ta Il maiitdyras CRM-
iatopma 3arporoHye PO3LIMPEHY IHTErpaliio 3 pi3HUMH JPKEpeJaMH JaHUX Ta 1HIIMMHU
CTOpOHHIMH TIporpamamu. Ll HOBa TEHIEHIlIS JO3BOJHMTH CHCTEMI BIJACTEKYBAaTH 30BHIIIHI
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B3a€MOJI1 3 MUTbHOHAMHU KIIE€HTIB OJHOYacHO. HaliBaXkKIMBIIIOW TepeBaror Oyae Te, 110
MapKeTOJIOTH MaTUMYTh TIOBHUH, YHI()IKOBaHMIA MOTJISAT HA HKEepesia JaHuX KIIEHTIB [22].

Ha namy nymky, KOMIIaHisiM BapTO pOOMTH HaroJoc caMe Ha MOKpalleHHI B3aeMOZII 3
KJIIEHTaMH, OCOOJIMBO B YMOBAaX KpH3H, OCKUILKH B yCiX KpaiHax OyJi0 MOMideHEe CKOPOYCHHS
CYKYITHOTO CIIO)KMBaHHS. Takoro e(exTy MOXKHa JOCATTH 3a PaXxyHOK 30MpaHHS OLIBIIOrO
0o0csary iHdopwmarii, HK KOMMaHii MarlTh 3apa3. Y IbOMYy iM JOIMOMOXE IHTerparlis 3
COLIIaTbBHUMHU MEpeXaMH, OCKIJIbKH HE 1ICHY€ >KOJIHOTO CIIOXXHMBa4ya, KOTPUI HE KOPHCTYBaBCS
xo4a 0 oHUM crmocoOoM KoMyHikalii yepes mepexy [areprer. CoriaabHi MEpexi B HaIll 4ac
BIJIITParOTh POJIb CIPOIICHUX Ta MPOLTIOCTPOBAHUX aBTOOiOrpadiil crokuBaviB, M0 3HAYHO
MOJIETIIIYE KOMIIaHisIM poOOTy Mmoa0 30upaHHs i1HGOpMarlii mpo KIEHTIB (iCHYIOUMX Ta
MOTCHINIHHUX ).

BHCHOBKH 3 1aHOT0 JOCJTIIKEeHHS | NePCNEeKTUBH MOJAJbIIMX PO3PO0OK 32 JaHUM
HanpsiMmoM. Lludposa Tpanchopmanis 6i3HECY — 1€ BIPOBAPKEHHS Cy4aCHUX TEXHOJOTIH y
Oi3HEC-TIpoIleCH MiANpueMCcTBa. Take BIPOBAIKEHHS BUPINIYE Psijl IPOOIeM: aBTOMaTH3aIlis
MPOIIECIB, TUCTAHIIIMHUNA KOHTPOJb, B3aEMOIs 3 KiieHTamu 24/7 tomo. [lepeBaramu 11500
MPOLECYy € TMOJIMIICHHS KIIEHTCHKOTO JOCBilYy, OINEPAaTUBHICTh pilleHb, 1HHOBAIIWHICTh
npoiiecy, Bukopuctanus Big Data Ta mosermensst poOOTH 3 JepKaBHUMHU ycTaHOBaMH. [IpoTe
ICHYIOTb 1 HeJIoNiKU. Jl0 HUX BiTHOCSTH BaXKKICTh CIPUMHSTTS 3MiH Ta JOJATKOBI BUTPATH.

Onnum 3 iHCTpyMeHTIB mmdpoBizamii Oi3Hecy € BnpoBamkeHHs CRM-cucrem. Lle
0COOJIMBHIA MIAXiA O BeAeHHsS Oi3HEeCy, MpU SKOMY Ha Meplle MICle B IiSIbHOCTI KOMIaHIii
craBuTbesl KiieHT. OcHoBHa Meta BrpoBapkeHHsT CRM-ctpaterii — CTBOpEHHS €IMHOL
€KOCHCTEMHM I10 3aJly4YCHHIO HOBUX 1 PO3BUTKY ICHYIOUMX KJII€HTIB. [l0 OCHOBHMX 3aBIaHb
CHCTEM HaJle)KaTh aHaJi3 3aJydeHHS HOBHUX KIIE€HTIB 4epe3 pi3HI KaHamu, 3a0e3redyeHHs
KOMYyHiKaIlii, BuOip crparerii B3aemoii, BOyJoBaHa BOpPOHKA MPOJaXiB, JOKYMEHTOOOIr,
3aKpUTTS TPOJIaXy, NOBTOpPHA KOMYHIKaIlis Ta aHamiTuka podoru kommnanii. CRM-cucremu
OyBalOTh TPHOX BUIB: HACTUIbHI, KJIIEHT-CEPBEPHI Ta XMapHi CHCTEMHU.

JIo OCHOBHUX TEHJEHIII PO3BUTKY CHCTEM BiIHOCSTH: BUKOPHCTaHHS IITYYHOTO
IHTENEeKTy, aBTOMAaTH3allisl CepBICY, IHTErpallis JaHUX, BUKOPUCTAHHS OJIOKYEHHIB, collialbHa
CRM-cucrema, BemuWka  KUIBKICTR  PI3HUX CHCTEM Ta  TOJIOCOBHH  iHTepdelic.
Haitnonynsphimummu cuctemamu Bussuiuch Agile CRM, Salesforce Sales Cloud, Zoho CRM,
Dynamics 365 ta Bitrix24.

Cepen ronoaux npobinem CRM-cucrem Oyno BH3Hau€HO: MOBUIBHY POOOTY 1070
00pOoOKHM 3amuTIB Ta BUBOJY JaHUX; BUTpayaHHS yacy Ha aJIMIHICTPYBaHHSI CUCTEMH; BEIUKY
KUJTBKICTh BOYJJOBaHUX IHCTPYMEHTIB, sIka 30UIbILIy€E Yac Ha HaBYaHHSA pOOOTI 3 CHCTEMOIO;
BHCOKY BapTICTh CEpPBICY TOLIO.

[TepcnektuBamu po3sutky CRM-crctem MoxHa Ha3BaTH iHTerpauito 3 Big Data ra 1111,
BUKOPHCTAHHSA TOJIOCOBHX TEXHOJOTIH $K MeToAy 30UIbIIeHHS €eQEeKTUBHOCTI pPOoOOTH;
BUKOPUCTAHHS JIAHUX 3 COLAJIbHUX MEPEX; a TAKOXK CTBOPEHHS €IMHOTO CIIJILHOTIO MOTJISIY
10 i1eHTH (KAl KIT€HTA.

VY Maii0yTHhOMY KOMIaHiSIM-BE€HI0paM BapTO CIPOCTUTH BJIACHHUH NMPOJIYKT Ta 3BECTH
KUIBKICTh 1HCTPYMEHTIB J10 0a30BUX, IO J03BOJIMTH 3MEHIIUTH LIOMICAYHY IUIaTy 3a
KOPUCTYBaHHS CEpBICOM, a TaKOXX NPHUIIBUIIIUTG ONpPAIIOBaHHA JaHUX CHCTEMOIO, yepes
BIJICYTHICTh HETOTPIOHWX HAIOYHOB. A KOMIIaHisM, sIKi BUKOpUCTOBYIOTH CRM-cucremu y
MOBCSAKIEHHIM poOOTI CiliJ MPUILIATH OBy YBary Ta ClipsIMOBYBAaTH PECYPCH Ha IHTETrpallito
CHCTEM 3 COIIAIbHUMH MEPEeKaMH, OCKITLKH BOHHU MICTSATH JICBOBY YacTKy 1H(opmaIrii moa0
iXHBOI IIILOBOI ayAUTOPIi Ta BXKE ICHYIOUMX KIIIEHTIB.
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Business’s digital transformation: choice, implementation and improvement of CRM-
systems.

The aim of the article. The aim of the article is to determine the essence, advantages and
disadvantages of business’s digital transformation, describe the importance of business-process
management through its digital transformation, define the nature, types and capabilities of CRM-
systems, identify and describe trends in their development, analyze the results of prior researches and
select the most popular CRM-systems, as well as research for existing problems of using defined CRM-
systems, suggest recommendations for eliminating shortcomings of existing CRM-systems.

Analyses results. The coronavirus pandemic has forced companies to rapidly change business
processes and shift to remote work, which in turn has led to widespread using of CRM systems in
customer relationship management. The modern market offers different goods and services, but they are
mostly similar in many ways. The question is how to keep the customer for a long time? The introduction
of CRM systems will help answer this question. The definition of CRM stands for Customer Relationship
Management, which refers to all the strategies, methods, tools and technologies that a business uses to
develop, retain and attract customers. Customer Relationship Management is a special approach of
doing business, where the first priority of the company is to focus on the client. The main purpose of the
CRM strategy is to create a single ecosystem, which helps to attract new and develop existing customers.
Managing relationships means attracting new customers, turning neutral customers into loyal ones, and
forming business partners from regular customers. The concept of CRM means that separate business
tools are combined into a well-established system. CRM includes programs for collecting customer’s
data, managing transactions, control and monitoring manager’s decisions, analytics and forecasting.
The article considers the essence of modern transformation of business processes, their advantages and
disadvantages, defines the concepts, types, existing opportunities and trends in CRM-systems. The
article analyses the experts’ opinions of the most popular modern CRM-systems and generalizes its
shortcomings, measures the main elimination of revealed problems. The article conducted a study based
on a survey of experts, the main purpose of which was to identify the share of popular CRM-systems
among consumers, as well as to identify the main problems and limitations of these systems.

Conclusions and directions for further research. The main goal of the CRM strategy is to
create a single ecosystem for attracting new customers and developing existing ones. The main tasks of
CRM-systems include: attracting new customers through various channels, communication, choice of
interaction strategy, Purchase funnel, document management, closing sales, re-communication and
analytics of the company. There are three types of CRM systems: desktop, client-server and cloud
systems. The main trends in CRM systems development include: increasing usage of artificial
intelligence, service automation, data integration, usage of blockchains and social CRM-system, a large
number of different applied subsystems and voice interface. The most popular systems are proved to be:
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Agile CRM, Salesforce Sales Cloud, Zoho CRM, Dynamics 365 and Bitrix24. The main problems of
existing CRM-systems can be identified as: slow work on query processing and data output; wasting
time on system administration; a large number of built-in tools increases the time to get used with the
system; high cost of service, etc. Prospects for further development of CRM-systems include: integration
with Big Data and Al; usage of voice technologies as a method for increasing operational efficiency;
usage of data from social networks; as well as the creation of a single and common approach of
customer identification. In the future, vendors should simplify their product versions and reduce the
number of tools to basic, which will reduce the monthly fee for service, as well as speed up data
processing by the system, due to the lack of unnecessary add-ons. On the other hand, companies that
use CRM systems in their daily work should pay more attention to the integration CRM systems with
social networks, which contain essential share of information about their target audience and existing
customers.

Keywords: CRM-systems, digital business, digital transformation, customer’s relations,
functionality.

Haoiiiuno 0o peoakuii 5 mortoro 2021.

66



