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CRM-CUCTEMA SIK IHCTPYMEHT HIIBUINEHHA E@EKTUBHOCTI BI3BHECY

CyuacHi eKoHOMIUHI YMOBU, AKI BUHUKIU BIOHOCHO HeWoOdsHO, OAMb NOWMOBX BeNUKIl
KinbKicmi nionpuemMcme nepexooumu Ha OHAauH-gopmam i 3a0ia asmomamusayii Oinbuiocmi
npoyecie 3e6epmamucs 00 CRM-cucmem (Customer Relationship Managemenflux sk punok
nocmitino smintoemocsa Kinokicms CRM-cucmem mesc nocmitino pocme i obpamu came cucmemy, sKa
niditide momy uu iHwoMy OisHecy 6ce cklaoHiue i cknaoHiute. OCHOBHUU pe3ynbmam O00CHIONCEHHS
NOJAS2A€E 8 AHANIZL, NIOCYMKY pe3yibmamis JisibHocmi nionpuemcmaa 3a euxopucmannsi CRM-cucmem
ma HAOAHHI peKoMeHOayisax wooo euxopucmanhs i niobopy CRM-cucmemu ons eedenmns Oismecy
3a015 30ibulenHs npubYmKy i noie2uenHio 8edeHus byxeaimepcovkoi ma 6yov-aKoi iHwoi 36imHocmi
8 pamMKax YUHHO20 3aKOHOOAsCcmea Ykpainu. 3anpononosani pexomeHOayii Modcymuv ciyzyeamu
ocHo6010 npu niobopi CRM-cucmemu 0nst 6edennst Oiznecy.

Kitouosi cnmoBa: CRM-cucrema, mig-mMeHemkep, iHHOBalii, aBTOMAaTH3aIlis, MapKETHHIOBa
CTparTerisi.

DOI: 10.15276/mdt.8.3.2024.5

IToctanoBka mpolJjeMH B 3arajJJbHOMY BHIVISIAI Ta il 3B'SI30K 3 BaKJIMBHUMH
HAYKOBUMM 200 NMPaKTUYHUMHU 3aBAaHHAMM. CydacHUN OI3HEC MOCTIMHO CTUKAETHCA 3
npobiemMamMu po3BUTKY. OCKUIBKM Ha PUHKY MaHy€e Bce OUIbINa KOHKYPEHLIs, KIIIEHTH MalOTh
OUIBII BUCOKI OYIKYBaHHS IIIOJI0 SIKOCTI OOCIYTOBYBaHHS Ta 1HIMBIyaJlbHUX pilIeHb. Takum
YUHOM, MiJIIPUEMCTBA OYIb-SIKOTO pO3Mipy Ta cdepu AiSIbHOCTI MOBUHHI MaTH CHUCTEMHU
ynpaBiaiHHSA B3aeMoBigHOocuHaMmu 3 kiieHTamMu (CRM). CydacHi miampueMcTBa MOBUHHI
e(EeKTUBHO B3AaEMOMIATH 31 CBOIMM KJII€HTaMM, JaHUMl mporec BuMmarae e(eKTUBHUX
IHCTPYMEHTIB, caM€ TOMY 1€ JIIMCHO BaXJIMBa Te€Ma JOCIHIKEHHS JJIsl PO3BUTKY CYYacCHOIO
puHKy. 3aBnsgku CRM-cuctemMam HiANpHEMCTBA MOXKYTh MOKPAIIUTH B3a€MOJIIO 3 KIIEHTaMH,
BIJICTeXKYBaTH 1XHI TOTpeOM Ta ymomoOaHHs, HaJIaBaTH I1HAWBIAyaJdbHI TIOCIYTH Ta
IiJBUIYBAaTH PIBEHb 33JJ0BOJICHOCTI KJIi€HTIB. Taki CHCTEMH MOXXYThb 30UIBIIMTH HPOJAXIi,
ONITUMI3yBaTH MapKETUHTOBI 3yCHJUIS Ta 3MEHIIIUTH BUTPATH.

© 2024 The Authors. This is an open access article under the CC BY license
(http://creativecommons.ora/licenses/by/4.0)
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AXTyanbHICTh BUBYCHHS TEMH TOJISTAE Y TOMY, IO CYYacHi IiIMPUEMCTBA CTHKAKOTHCS
3 HEOOXiHICTIO eEeKTUBHOI B3a€MOIIT 31 CBOIMM KJIIEHTaMH, ISl IbOTO NMOTPiOHI eeKTuBHI
incTpymenTn. CRM-cucremMu HaJlatoTh MOXKIIMBICTD IiIPUEMCTBAM TIOKPAIUTH B3aEMOJIIIO 3
KJIIEHTaMU, BIZCTEXKYBaTH iXHI moTpeOu Ta yrnonoOaHHs, HaJaBaTH MEPCOHAI30BaHI MOCIYTH
Ta 30UIBIIYBAaTH PiBEHb 3aJ0BOJCHOCTI KIIIE€HTIB. BUKOpUCTaHHS TaKMX CHCTEM MOXE TaKOXK
CHPUATH 301TIBIIEHHIO MPOAXKIB, ONTUMI3allii MAPKETHHIOBUX 3YCHUJIb Ta 3MEHILIIEHHIO BTPAT.

AHaJIi3 OCTaHHIX J0CHIIKeHb i myOJaikamid, B SIKHX NOKJIAJAEHHUH IOYATOK
BUPIlIEHHIO JaHOI npodJjeMH i Ha sIKi cnupaeTbes aBTOP. 3a JaHUMH 0i0IMIOMETPHUYHOT
0a3u SCOPUS300pakeHO KUTBbKICTh MmyOuikaliii 3a tematukoro CRM-cuctemu. HaliGinpmmm
MKOM 3aIliKaBJICHOCTI 11ier0 Temoro craB 2010 pik. HaiiOinpme myOmikamiid cepel HayKOBIIiB
takux kpain sk CIIA, Innis, Bemukoopuranisi, Kuraii, Himeuunna, TaiiBaus (puc. 1).
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Pucynok 1 — KinbkicTs JokyMeHTiB 3a TeMatukoro CRM-cuctemu 3a 2000-2024 pp.
Jlxepeno: ChopMoBaHO aBTOPOM Ha OCHOBI 0a3u myOuikaiiin Scopus [1]

CRM-cucremn (Customer Relationship Management) nocimipkyBanu 6arato BY4eHUX 1
NPaKTUKIB AK B YKpaiHi, Tak i 3a KopoHoM. Cepesi iIHO3€MHUX aBTOPIB, 10 JOCTIKYBAIH L0
TeMy B ocTaHHI poku € npari Jabado Roula, Jallouli Rim [2], Morgan Todd, Friske Wesley
Kohtarmiiki Marko, Mills Paul [3], Aral Sinan, Brynjolfsson ErikGu Chris, Wang
HongchangWu D.J. [4], Yusianto Rindra, Ali Rabei Raad, Shidik Guruh Fajar, Marimin [5],
Yakasai Abubakar Mukhtar, Almunawar Mohammad Nabil, Anshari Muhammad [6].

Jabado Roula, Jallouli Rim2] oo6rosoproBanu koxmenmito CRM sk dgactuny
CTPATEriuyHOr0 MapKETUHTY, IMIJKPECIIOYHN BaXIJIMBICTh YIPaBIIHHS B3a€MOBITHOCHHAMU 3
KJIIEHTAMH JUIs JOBFOCTPOKOBOI'0 YCIiXy KOMIaHii.

Morgan Todd, Friske Wesley, Kohtékn Marko, Mills Paul [3] nociimkyBanu, sk
JOSUTbHICTh KIIIEHTIB BIUIMBa€E Ha NpUOyTKOBiCTH kommadii, 1 sk CRM-cuctemMu MOXYTb
JOTIOMOTTH  30UIBIIUTH JIOSUIBHICTh KJIIEHTIB 4Yepe3 IOKpallleHHS OOCITyroByBaHHS Ta
M ITPUMKH.

Aral Sinan, Brynjolfsson ErikGu Chris, Wang Hongchangyu D.J. [4] ananizyBau
BUKOpPHCTAaHHS 0a3 JaHUX y MapKeTHUHIY Ta CTpareriyHe yNpaBliHHSA BIAHOCHHAMHU 3
KJieHTamu 3a onomororo CRM-cucrem.

Yusianto Rindra, Ali Rabei Raad, Shidik Guruh Fajar, Mariminp@jrnsganu CRM
K OCHOBY JJIsl PO3BUTKY KOMIIaHIi B enoxy HudpoBux TexHosorid. Bin anamizye, sk CRM-
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CHUCTEMH MOXYTh BHKOPHCTOBYBATHICS ISl IiJIBUIICHHS €()EKTUBHOCTI Oi3HEC-TPOIECIB 1
3aJI0BOJICHHS TTOTPEO KITIEHTIB.

Yakasai Abubakar Mukhtar, Almunawar Mohammad Nabil, Anshari Muhammad [6]
posmspann CRM sk iHCTpYMEHT AJisi MEepCOHaii3alii MapKeTHMHIOBUX 3yCHJIb 1 MOOYIOBU
IHIWBIAyalbHUX BIAHOCHMH 3 KOKHUM KJII€EHTOM. BOHH TIKPECTIOTh BaKIHMBICTH
JIOBTOCTPOKOBHX BITHOCHH 1 HAJIaHHS KJIIEHTaM 1HJAUBIIyaJIbHOTO ITiIXO.Y.

[Iomo ykpaiHCBKUX BHJIaHb, cepell HUX MOXKHA BUILIUTH Tipari [opaienko J1.O. [7],
sKa JOCIT/DKyBaja TpPaKTU4HI acnekTd BrpoBapkeHHS CRM-cucteM B yKpaiHCBKHX
KOMIIaHIsAX, aHAJI3yIOUM YCITIIHI KeWCH Ta MpoOIeMH, 3 SKUMU CTHKAIOTHCS IiANPHEMCTBA;
Cromkinoi T. B., JlurBuaoBoi O. B., Jlo6anp O. O. [8], ski BuBYAIM €(PEKTUBHICTh
BukopuctanHsi CRM-cuctem y manomy Ta cepeqaboMy Oi3Heci B YKpaiHi, 3BepTalouu yBary
Ha crenudiky Ta BUKIMKM BiT4M3HsHOrO puHKy; byrenko H. B. [9], sxa mochimxysana
teopetuuHi acnektd CRM-TexHonorid, a TakoX iX BIUIMB Ha MOKpAIEHHS YIpPaBIiHHS
BITHOCHHAMH 3 KJIIEHTaMH B PI3HUX Tally3s1X YKPATHCHKOT €eKOHOMIKH.

Lli aBTOpM 3poOMIM 3HAYHUU BHECOK Y pO3yMiHHA Ta po3BUTOK CRM-cuctem,
MIJKPECITIOIYH X BAXKJIHMBICTH JUIS TOKPAIICHHS B3a€MOJMIl 3 KIIEHTAMHU 1 IiJBUIICHHS
e(eKTUBHOCTI Oi3HECY.

Bupinennss HeBHMpilleHMX PpaHille YacTHH 3arajbHOI Npo0/eMH, KOTPHM
NpUCBAYYETbCA cTarTaA. He3Bakaioun Ha BeJIMKUNA BHECOK BYEHHUX B JOCIIIKEHHS,
neransHui aHanizs CRM-cucremun Hajmacth Oinblie po3yMiHHS Ii€l TEMAaTUKW HA MPUKIIAAAX,
BCTAHOBHUTH B3a€MO3B’S30K MK MiJIBUIIEHHSAM e(EeKTHUBHOCTI Oi3HECY Ta BIPOBAKEHHIM
CRM-cucremn, TakoX HagacTh MOXIMBUH PpO3PAaXyHOK MAapKETHHTOBOI cCTparerii 3
Bukopuctanusim CRM-cucremu.

@opMyJIIOBAaHHS MeTH CTATTi (MOCTAaHOBKA 3aBJaHHsA). Mera cTarTi — JOCTIIUTH
aktyasipHicTh CRM-cucremu, sxum uyuHoM CRM-cucremu mifBHINYIOTH €(EKTUBHICTbH
0i3HeCy, pO3NISIHYTH Ha MPHUKJIAAl KoMIaHii BripoBapkeHHs CRM-TexHoorii, o0rpyHTyBaTH
€(DEeKTUBHICTh BUKOPHUCTAHHS.

BukiiajeHHs1 OCHOBHOIO Marepiajy IOC/TiIKeHHSI 3 NMOBHHUM OOIPYHTYBAHHAM
OTPUMAHHMX HAYKOBMX pe3yJbTaTiB. 3BakalouM Ha Te, L0 KJIIEHTH € HaMIiHHIIIMM
pecypcoM Oyab-sKoro Gi3Hecy, HIATPUMKA 3 HUMH 3B’A3KYy IPOTSITOM BCIX €TamiB CIIBIpALll €
JIIICHO BaXJIMBOIO CKJIAJOBOK Oyab-sKoro Oi3Hecy. Auile KoM  KII€HTCbKa 0a3a
PO3LIMPIOETHCS 1 MOXKE OyTH OUIBIIOIO 3a COTHIO UM THCSUY KIIIE€HTIB, YIPABIiHHS BOPOHKOIO
IPOJIAXIB 1 YIIPABIIHHAM B3a€EMOBITHOCMHAMU 3 KJIIEHTAMH CTa€ CIIPABKHIM BUIIPOOYBAHHSM.

VY 1mpomy BUMaKy HeEoOXiHE MpOorpaMHe 3a0€3MeUeHHS, SIKe JI03BOJISIE ONITUMI3yBaTH
3B’A3KM 3 MOTEHUIHHMMM Ta ICHYIOUMMM KiieHTamHu. Take mporpamHe 3a0e3nedyeHHs
HasuBaeTbess CRM-cucrema.

VY 3aranpHoMy po3yminHi, CRM (Bix anrn. Customer Relationship Management) €
TUIIOM CTpaTeriil yIpaBiiHHS B3a€MOBIIHOCMHAMM 3 KJIIEHTaMU Ha BCIX eTamax IXHbOI
B3a€MO/IiT 3 KOMIIAHIEIO: BiJl MEPIIOTr0 KOHTAKTY 10 MPOAaXKy Ta HOBTOpHOro 3any4deHHs [10].

CRM-cucrema - 1ie mporpaMHe 3a0e3rneueHHs, SKe JormoMarae KOMIaHisiM MOKPAIUTH
B3a€MOJIII0 3 KJIIEHTaMU HIJIAXOM 30epiraHHs, opraHizalii Ta yrnpaBiliHHA iH(opMalli€o mpo
Hux [10].

BinbmiicTe TakMX MporpaM CKJIaJaloThCs 3 KiJIBKOX MOAYJIB, KOKEH 3 SIKUX MA€ CBOE
npu3HaYeHHs (puc. 2).
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Momynb migoreHeparii
Binmosizmae 3a 30ip KOHTaKTiB Ta iHIIOT iHPOPMALii PO KIIIEHTIB,
BUKOPHCTOBYIOUH Pi3HI IHCTPYMEHTH JUIsl TIOIIYKY JaHUX Ha CalTax, y
comMepexkax abo BeJIMKHUX 0a3ax JTaHuX

Monyns ayTpiday
BiH MicTHTh KaHall KOMYHIKalii 3 KilieHTamH, 3aBsiku skomy CRM-cucrema
HaJla€ MOJIMBICTh KOHTaKTyBaTH HANPSIMY 3 JIIaMH Ta TOKYIISIMH, a TAKOXK
30epiraTi B XpOHOJIOTTYHOMY, CTPYKTYPOBaHOMY BHIJISIII
BCIO 1CTOPIIO CIIJIKYBaHHS 3 KOXKHUM
MOTCHLIITHUM 200 HAsIBHUM KIIIEHTOM

Monynbs migATpUMKH
CrpsIMOBY€ 3BE€pHEHHSI KIIIEHTIB JI0 CIY>KOW MiITPUMKH, JIe BOHH 0OpOOIISIOTHC 1
JIOJTAl0THCS JI0 3araibHO1 iH(GOpMaIlis PO KITIEHTIB, IO 03BOJIsIE GOPMYBATH
MOBHE YSIBJICHHS PO KOPUCTYBAIbKUI JOCBi]

CRM

Cxosuiiie
30epirae gani, 310pani CRM-cucremoro, a Takox iHhopMaIliro, 101aHy
KOPHCTYBa4aMU, BKJIFOYAIOUN KOHTAKTH KIII€HTIB, 3aITUCH PO B3aEMOJIIIO 3 HUMH,
KOMAaH/IH 3aBJaHHS TOIIO

Moayinb npoiaxis
Iurepoeiic, ne CRM-cucrema Bizyainizye Bci yroju, po3noAuIsiodH iX 3a
cTarycaMu (aKTHUBHI, 3aKpUTIi, IPU3YIHHEHI TOMIO) Ta HAAAIOYN IHCTPYMEHTH JUIS
TXHBOTO yNpaBJiHHSA, PelaryBaHHs, 10JaBaHHs a00 BUIAJICHHSA

AHaNITHYHIA MOAYIH
36upae TTOKa3HUKH B yCIX IHIIMX MOAYJIB Ta HAJa€ CTATUCTUYHI JlaHi Ipo
e(heKTHUBHICTh KaMIaHil B 3aly4eHHS KIII€HTIB, YCHIIIHICTD 3aKPUTTS yTOJ,
BiJIMOBi/THICTh OCATHEHH MpalliBHUKIB BcTaHoBIeHnM KPI Tommo.

Pucynok 2 — Moayni CRM Ta ixHi QyHKIIT
Jlxepeno: CtBopeHo aBropamu 3a [10,11]

J10 OCHOBHUX MOYJIB BIJHOCATHCS: JiAOT€Hepalisi, CKOPUHT, Ji1 MEHEI)KMEHT.

Jlo fApyropsHHX: aBTOMAaTH3allisi MapKEeTHUHTY, KEpyBaHHS YrojaMH, CTaTHCTUKA
KaMITaHii Ta IpoAaxiB, IHTETpaIlii.

Came OCHOBHI MOAyYNi BHOCSATh HaMOUIBIIMI BKJIax B MpaBuiibHE (DYHKIIIOHYBAaHHS
CRM-cucremu i BBaxaroTbes 11 yHAaAMEHTOM. AJKE HAa OCHOBI IIUX MOMAYJIB OYAY€ETHCS BCS
CTaTUCTHKA, sIKa BIIUBA€E HA pOOOTY BCi€l CUCTEMH.

Cama CRM-cucrema He Moxe icHyBaTH 06e3 ERP cucremu tak six mepina € 9acTHHOIO
JIpyroi i cTBopeHa Ijisi OOpOOKM KIEHTIB, 3BITHOCTI, 3py4HOCTI 1 T.1. He3Baxarouwm Ha 1ie
CRM-cucrema BucTymnae oHUM i3 HaliBaxBimmx MoxyriiB ERPcucremn.

ERP— ne nporpamue 3abe3neueHHs1, ike aBTOMaTH3Yye BCl MPOLECH MiANPUEMCTBA:
BiJl HAKOMIMUYEHHS, 30epiraHHs Ta 0OpoOKH pecypciB A0 JOTICTUKU, YIPaBIiHHS (HIHAHCOBUMU
NIOTOKaMHM, KOHTPOITIO TIEPCOHATY Ta MPojaxiB (puc. 3).
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» DiHaHCOBUI MEHEIKMEHT

* YTpaBIiHHS 3aMOBJICHHIMUA
ERP g praBH%HH}I BHPOOHUIITBOM

* VIIpaBIiHHS JIAHIFOTOM TTOCTaBOK
* YIIpaBIiHHS CKJIQIOM Ta 3aracaMu
* 3aKVIIIBIII

N

* ABTOMATH3AIIiS POIaXKiB

» OOCIIyroByBaHHS KIIIEHTIB
CRM * ABTOMAaTH3AIsA MapKeTHHTY
* CaM000CITyrOBYBaHHSI KIIIEHTIB

"

Pucynok 3 — Pisuung ERP ta CRM
Jlxepeno: CtBopeHo aBropamu 3a [10, 11]

3a manumu Salesforcg70% kirieHTiB 3apa3 O4iKyIOTh Oe3mepediifHOro T0CBiqy yepe3
yci KaHaiM, MiJKpeciaroun BaxiuBicTh cucteM CRM s 3abe3nedeHHs cTabiIbHOTO
3amoBosieHHS KimieHTiB. Y 2021 pormi moxia Bim CRM-niporpamsaoro 3abe3nedyeHHs gocsr 48,7
MibsipaiB nonapis, a Grand View Researchipornosye cepeaHbOpiuHUI TEMIT 3pOCTaHHS
(CAGR) na piBni 14,2% 3 2021 no 2028 pik. Techco nepenbauae, mo g0 2023 poky
npubimsno 81% opranizaniii Oynyts BukopuctoByBath CRM-cuctemu, mo mpamioTs Ha
OCHOBI LITYYHOTO IHTENEKTY, JUIsl HOKpAIUEHHS B3aeMoii 3 KiIi€eHTaMu. BrpoBajkeHHs
CRM-cucrem npuHeCI0 3HaYHI BUTOIU KOMIIaHIsIM, BKJITFOYA04X 301IBIIICHHS KOHBEPCIT JTiIiB
Ha 17%, 3pocTaHHs yTpUMaHHS KIi€HTIB Ha 16% 1 mOKpaleHHs MPOJyKTUBHOCTI areHTiB Ha
21% 3rigHo 3 nanumu WebFX [11].

ITnan BnpoBamkeHHss CRM € cTpaTeriuHoro JOPOXXKHBOIO KapToo, SKa OKPECIIOE
npouec npuitHATTA Ta iHTerpauii CRM-cuctemu B opranizamito. BiH Bkitodae perenbHe
IUIaHYBaHHS, KOOPAMHAIIIO Ta BUKOHAHHS Ui 3a0€3MeueHHs! YCHIIIHOTO BIPOBA/HKEHHS 1
Makcumizanii eextuBHOCTI cucteMu. Ilicns 3amycky CRM-cucreMu BaKIMBO PETYISIPHO
OLIIHIOBATH 1 MPONYKTUBHICTh, PIBEHb MPHUUHATTS KOpPHUCTyBauaMH Ta BiAMOBIJHICTb
BCTAHOBJIEHUM LUIsAM. 30ip BIATYKIB BiJ MPAIiBHUKIB Ta 3al[iKaBICHUX CTOPIH J103BOJUTh
BUSBUTH 001acTi JUIsl BAOCKOHAJEHHS a0o0 JOJaTKOBOTO HaJAIITyBaHHA. MOHITOPUHT
KJIIOYOBHX MOKa3HUKIB Ta BiJcTekeHHS BIIMBY CRM Ha 3a/10BOJIEHICTh KJIIEHTIB, IPOAAXKI,
NOPOIYKTUBHICT Ta IHII peleBaHTHI (AKTOpM € KPUTHYHO BaxkiIuBUM. HeoOxinHO
3IIHCHIOBATH KOPUTYBaHHS /Ui MAKCUMAJIBHOTO BUKOpUCTaHHs niepeBar CRM-cucremu.

Jlnst focsArHeHHs e(eKTUBHOCTI LeH mpoliec MOBUHEH OyTH MOCTIHHUM, 3 IHTETpaLli€ro
MEXaHI3MIB JUIsl BIJICTEKEHHS KIIIOYOBHMX IoKa3HUKIB edextuBHOCTI (KPI) Ta Merpuk, sxi
HiATPUMYIOTH cTparerito BopoBa/keHHs CRM. 3anexHo Bi OTpUMaHMX JAaHUX, BaXIIMBO
BUSIBJISITH CJTA0K1 MICIIS, IO MOTPEOYIOTh MOKPAIICHHS, OJHOYACHO ONTHMI3YIOUU PECYpPCH B
TUX cdepax, Je pe3ylbTaTH BXKe € 33J0BUIbHUMU. Lle 103BOMUTH CTBOPUTH OallaHC, B SIKOMY
BCl KoMIOHeHTH ekocructeMd CRM OynyTh e€(heKTHBHO B3a€MOMIATH MK COOO0I0, CIIPUSIIOUU
rapMoOHifHOMY pO3BUTKY [12].

s ominku HeoOximHocTi BrnpoBamkeHHS CRM-cucTeMu po3riIsHEMO MPHUKIAT
mignpueMcTBa 1 Ta 2, sSKi CHemiani3yeThCsl Ha OCBITHIM JISUTBHOCTI JIsl ITEH BiKOM BiX 8 10
16 pokiB. J{iAapHICTh MIAIPUEMCTB BKJIIOYA€ HAaBYaHHS MPOrpaMyBaHHIO HA TaKHMX MOBAX, SIK
JavaScript, Pythom C++.
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Ocp sKuil BUMIAL Ma€ CTaHIApPTHA MOJENIb BOPOHKH MPOJAXiB MPU ONTUMAIbHUX
yMoBax 3 BukopuctanHsiM CRM-cucremu (puc. 4).

Jlin 3amumae
3asBKY Ha cairi
KOMITaHi1

3asBKa MOTpaIruise
B CRM-cucremy
Jlo kmienTta
TeneoHye
MEHeIKep 1
PO3MOBiIaE PO
MOCIIYTH Ta 3aIUCye

Ha MPOOHUH ypOK
* Kitienr He

__> KitienT npoxoanTs
MPOOHUI ypOK
Jlo kitieHTa 3HOBY KyIye
__> Tene(i)QHye a0OHEMEHT
MEHEIUKED 1 IPALIOE |+ KjenT Kymye
HaJl THM 100 abOHEMEHT Ta

npoaaTu aboHEMEHT posMounHae
HaBYAHHSI

Pucynok 4 — CranapTHa BOpOHKa MPOJAXKIB
Jlxepeno: CtBopeHo aBropamu 3a [10, 11]

bez CRM-cucremu mianpueMcTBo 3myiieHe 0yno 0 BukoprctoByBatu ExcelTadmumi
Ta KOMYHIKallll0 Yepe3 MECeH/KepU. Y TaKOMy BHUIIAJKy, BOPOHKA MPOJIaXiB 3MiHMIA O CBIi
BUTJIS.

Hanpuxnan, Ha 06poOky 32 miniB, pooiTHUKY 6€3 CRM notpiOHo 13 ronun, Toai 3a 7
TOJIMH (3 BUpaxyBaHHAM | roJMHM nepepBH) BiH 00poOuTh 17 mimiB.

Bupaxyemo nmoka3HUK BIITOKY Kii€HTIB (B).

P1 — poGitHuk 3 CRM cuctemoro

P2 — po6iTHuk 6e3 CRM cucremu

KIJIbKICTh He 06p006JIeHUX JIi1iB
B = — — * 100%
KiZbKicTb J1ifiB

Otxe, Maemo:
0
Bp = 37" 100 = 0 (To6TO BTpaTa JiAiB 0 %)
Bi3zpMeMo HecymITIHHOTO poOITHUKA 1 BiIH BCTUTHE OOpOOUTH Juiie 28 JijiB.
4
= — — 0
Bp1l 32 * 100 = 12,5%

Tobto, yepe3 1 mig MeHemKepa, SKU HE BUKOHYE MiHIMYM, BTpara ckiamae 12,5 %
KIIIEHTIB KOXKHOTO JTHS.
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82—17 100 = 53,1 %
= — % =
P 32 =70

ToOTo, TMOJIOBUHA KJIIEHTIB BTPAYalOThCS KOXKHOTO JHS TUIBKK Yepe3 Te, IO JIiJ
MEHEKEep He BCTHTrae BCiX oOpoOuTH. IleperisHyBIM pe3ynbTaTH TaKoX MOKHA MOMITHUTH,
1o B Toi 4ac sik P1 oOpo06msie 28 miniB 3a 7 roaun, P2 o6pobase mumre 17, TooTo Ha 11 migis
MEHIII€ KOXHOTO JTHSI.

Bupaxyemo Tako KUIBKICTh KJIIEHTIB, SIKI IPOXOATh B KOMIIaHii B ieHb. [Ipu ymoBi,
110 B KOXKHINA KoMnaHii npamroe § criiBpoOiTHUKIB. B cepenupomy B kommnanii 3 CRM 3a neHp
poXoaAuTh 256 JiaiB 3 SKUX 00poOistoTh 224. B xommanii 6e3 CRM Ttex mpoxomuts 256
J171iB 3 AKUX 00poOIIsIOTh Jtnie 136.

Onuparovnch Ha JIaHi 3a3Ha4YeH] paHilie MOXKeMO MOOyyBaTH AlarpaMy e(peKTHBHOCTI
6i3Hecy (puc. 5).

250 224
200
150 136
120
100
50 32
0
Nianpuemcteo 3 CRM MNianpuemcteo 6e3 CRM

® O6pobneHi nign HeobpobneHi nign

Pucynok 5 — EpextuBHICT pOOOTH BIAALTY Ji1 MEHEIKEPIB / BTpATH JiA1IB
[xepeno: CTBOpEHO aBTOpaMH 3a BIaCHUMH PO3paxyHKaMH

Takox, 3a gonmomororo CRM MoxHa mnpopaxyBaTé e(EeKTUBHICTb MapKETHHIOBOi
cTparertii.

Po3rnsHemMo Ti cami MiANPUEMCTBA, MPOTE BBOAMMO 2 HOBUX MOHSATTS: SIKICHI Ta
HESIKICHI JI1IH.

SIKicHI iU — 1€ KIIEHTH, SIKI MIHAIN CIyXaBKy Ta 3aMUCAIMCh Ha IPOOHMI ypOK, B
CBOIO UePTy HESKICHI JIIIN — 1€ KIIIE€HTH, 0 IKUX HE TOJA3BOHUINCH a00 BOHU B1JIMOBHJIMCH Ta
iM He I1iKaBi HaIIll MOCTYTH.

B mignpuemcti 3 CRM moxHa BIOAUIMTH SIKICHUX JIJIB BiJ] HESKICHUX, TaK K €
MOJKJIMBICTh COPTYBATH JIiJIIB Ta HAJaBaTH iM CTaTyCH.

[IpoBenemMo ekcrepyuMeHT, Ha MOYaTKy SKOro B 000X mianpueMmcTBax Oyzae 25%
SKICHUX JTi/IiB, TOOTO 3 KOXKHUM 4 KITIEHTOM MOKHA OroBoputH (Tabm. 1,tabm. 2).

Takox BapTO B3SITH 70 yBaru, o Bij skicHUX JiiB e 40% KymyroTh aDOHEMEHTH
B nianpuemctBi 3 CRM 1 30% B mianmpuemctsi 6e3 CRM (1ie mo’s3aH0 3 SKICTIO 00poOKH
JimiB Ta BTparaMu AaHux). B mignpuemctea 2 (6e3 CRM) moximBe BigxuineHHs B 5% Tak sk
€ 3aJIeKHICTh BiJl CE30HY, MOJITHYHOI Ta EKOHOMIYHOI CUTYallii B KpaiHi.

Po3paxyemo Ha mnpukiagl 1 KajneHAApHOTO POKY 3MIHY SIKOCTI JIiJIB Ta 3MIHY
MapKeTHHTOBOI cTparerii B mignpueMctsi 1 (3 CRM).

C. Hoxunvko. A. Ipuxodsxo. O. Bonowko. CRM-cucmema six incmpymenm nioguujenHs 75
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Tabmuns 1 — KinbKicTh SKICHUX JIIJIIB MPOTSTOM POKY B MiAMPUEMCTBI 1

2 2 2 A 2 2 3
= 2 E g 2 E 2 § E : £
= = 0 v 2 ) = < = = )
5 @ = a = E@ o = o a 2 [3) ‘;f}
- E e 5 o [-% L = ) ) S = o
= o) = 5 & = F 5 o A ® "
25 21 27 23 5
5 4 8 O 1 3 4 9
BIIKpUTTS HOYaTOK He3HauHe HeBzaa Bl1aa He 3HaYHMI  TrapHi NOKa3HUKU
TaH  NIANPUEMCTBA MapKETHHIOBOI — MOKpAIEHHS  MAapKeTHHIOBA  MapKETHHIOBA crax 4yepe3  yepes
cTparerii uepes CTparerist Jae  crpareri Ta 3aBEpIICHHA HOpMaJIi3aris
HE[O0aBHE MOTaHMX JifiB  3aKiHYEHHS Ce30HYy pobotu
BIIKPUTTS i MOKa3ye HaBYAIBHOTO MapKEeTHHTY
HEOOXiMHICTD  pOKY JIa0Th
3MiH TapHUX JiIiB
Hxepeno: CTBOpEeHO aBTOpaMH 3a BIACHUMH PO3paxyHKaMHu
Ta6murs 2 — KiabKiCTh SIKICHUX JiJ1iB TPOTATOM POKY B IiIPUEMCTBI 2
2 2 2 g
= z A = £ 2 £ = = £ 2
g = g ¥ 3 ) ) = e 1 o S 3
5 @ 3 2 £ g ) = ) 2 2 S =S
- E e D ) o ) = ) [5) S = o
= o = i = = = = o & ® = =
9 25 24 26 23 27 30 28 23 21 20 23 22

Jxepeno: CTBOPEHO aBTOPAMU 32 BIIACHUMHU PO3paxyHKaMU

He3nauna 3miHa y BiICOTKAx SIKICHHX JIZIB MOJIATA€ B TOMY, IO MiANPHEMCTBO 2 HE
mae CRM 1 opieHTyeThCS HE HA MApPKETHHIOBY CTpATEril0, a Ha MOMUT, KWW MiIHIMAEThCS
M1J] 4ac CE30HY 1 CTIaJa€ sIK TUIBKU CE30H 3aKIHUYEThCS.

[Tobynyemo rtpadik sl TOpPIBHSAHHS BIACOTKY SKICHHX IiiB B MIiANPUEMCTBAX

MIPOTATOM POKY JIBOX MIMPUEMCTB (pHC. 6).

N\ N O O O 0 NG NS N\ G
B & & P EE & S
S g S R ¢
i & 13 N X N &K L K3 <
e=@==[linnpremcrao 1 MNignpuemcrtso 2

Pucynox 6 — BicoTok sSIKICHUX JIIIB B IMAIPUEMCTBAX IPOTATOM POKY
Jxepeno: CTBOpEHO aBTOpAMHU 32 BIACHUMU PO3PaXyHKaMHU
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bez CRM-cuctemu CkjIaJgHO OpraHiyBaTH IIOTIK JiJiB, CTBOPEHHS KJIIE€HTCHKUX
KapTOK, MiHIMi3yBaTu IIAHC BTPAaTH KII€HTIB, AyOJIIOBaHHA KapTOK Ta BUTOKY AaHuX. Tomy
BrpoBapkeHHsT CRM-cucremMu € KpUTHYHUM IS IMABUIICHHS €(QEKTUBHOCTI Oi3Hec-
IPOIIECiB Ta MOKpAIIEHH 0OCITYroBYBaHHS KIII€HTIB.

Tenep po3paxyeMo peHTabenbHICTh BIpoBakeHHss CRM-cuctemu B Gi3Hec. Sk Bxke
3a3Havasioch panime BrpoBamxkeHHd CRM-cucremu B 6i3Hec moTpedye OaraTto KOIITIB.
Pospaxyemo BuTpatn Ta nmpuOyTOK KOMITaHil Bke 3a 1 piKk BUKOPUCTAHHS 1 MOPIBHAEMO YU
BurigHo BBoauTH CRM-crucreMy B Oi3HEC YH I1€ JIHUIIE JJIs 3pyYHOCTI.

Bci po3paxyHku OyayTh MPOBOJUTHCH Ha OCHOBI JAaHMX 3a3HAYEHUX BHIIC. Takox
HEOOXiJTHO MPOpaxyBaTy BapTiCTh A0OHEMEHTIB AKi OyIyTh B IIKOJII.

AoGonemenT Ha 1 pik = 15 000 rpH (MiH. pUHKOBA ITiHA)

3apobitHa mmata nig meHemkepa = 18 000 (cep. 3apobiTHa miata B YKpaiHi, B
KOMITaHi1 Ipairoe mo 8§ Jiij)

3apobiTHa tutatHs Bukiagada = 25 000 rpu (cep. 3apoOiTHa miara B YKpaiHi, B
KOMITaHii npaiiroe mo 40 BHKJIa/1a4iB)

Butpatn va CRM = 1170 rpua (Bapricts 1 micus B CRM-cucremi Ha Micsiib, IS
KOMITaHi1 HeoOXxigHOo 70 MicIIh)

Burpatu na mapketusr = 600 000 rpH

Iammi Butpatu = 500 000 rpH

dopmyna s po3paxyHKy MPUOYTKY Ma€ BUTIISL;

Hoxig = (224*0,25BiacoTok sikicHux miAiB))*0,4(BiICOTOK IMiliB SKI KYMYIOTh
a0OHEMEHT)

[Tpuknan po3paxyHKy mist 1 micsist

Hoxin = 224%*0,25%0,4*15 000*31 =10 416 000

[Tobynyemo Tabn. 3 BUTpar Ta JOXOMAIB JUIsl BHU3HAUEHHS pPE3YyJIbTaTUBHOCTI
BIipoBakeHHss CRM-cucremMu.

Tabmuis 3 — Po3paxyHOK BUTpAT Ta JOXO/IB

Micaui Nignpuemcrso 1 Nianpuemcrso 2
ButpaTtun Joxin ButpaTtun Joxin,

CiueHb 2325900 rpH 10416 000 rpH 2244 000 rpH 6324 000 rpH

NMotuin 2 325900 rpH 7902 720 rpH 2 244 000 rpH 5483 520 rpH
bepeseHb 2325900 rpH 11249280 rpH 2244 000 rpH 6 576 960 rpH

KBiTeHb 2325900 rpH 9273 600 rpH 2244 000 rpH 5630400 rpH
TpaBseHb 2325900 rpH 18 748 800 rpH 2244 000 rpH 6 829 920 rpH
YepBeHb 2325900 rpH 25 804 800 rpH 2244 000 rpH 7 344 000 rpH
NnneHb 2325900 rpH 32497 920 rpH 2244 000 rpH 7 082 880 rpH
CepneHb 2325900 rpH 24 192 000 rpH 2244 000 rpH 5630400 rpH
BepeceHb 2325900 rpH 21248 640 rpH 2244 000 rpH 5312 160 rpH
XoBTeHb 2325900 rpH 17 337 600 rpH 2244 000 rpH 4 896 000 rpH
Nucronap 2325900 rpH 22 498 560 rpH 2244000 rpH 5818 080 rpH
FpyaeHb 2325900 rpH 19 756 800 rpH 2244 000 rpH 5385 600 rpH

JIxepeno: CTBOpeHO aBTOpaMU 3a BIACHUMHU PO3paxXyHKaMHU

Onuparoynch Ha puc. 7, MOXKHa 3pOOUTH BHUCHOBKU IIOJIO PE3YITBTAaTHBHOCTI
pentabenpHOCTI CRM-cuctemu B 6i3Hec.

C. Hoxunvko. A. Ipuxodsxo. O. Bonowko. CRM-cucmema six incmpymenm nioguujenHs 77
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Pucynok 7 — Pi3HuIIs BUTpAT 1 JOXOIB B IPH MignpueMcTB 1 Ta 2
Jlxepeno: CTBOpEHO aBTOpaMHU 3a BIIACHUMHU PO3paXyHKaAMH

AHami3yloud OTPHMaHi JIaHi MPUXOJUMO JI0 BUCHOBKY, IO Yepe3 CTaOLIbHHN
KOHTPOJIb, 3py4HHUIl iHTepdeiic Ta Halaro[KeHy poOOoTy OTPUMYEMO MPUOYTKU B JAEKIIbKa
pasiB OibIIi HIXK B MANPUEMCTBI, sike He KopuctyeTbcs CRM. Takox MOXKHA MTOMITHTH, 110
enuHa nepesara podotu 6e3 CRM — 1ie ctabinbHICTh Yepe3 YHEMOKIUBICHHS KOHTPOJIIO BCIX
MPOIIECIB, MPOTE 3 YacOM MapKeTHWHTOBa ctpateris mianpuemcrBa 6e3 CRM mnoune naBatu
301l 1 MOYHYTh MPUXOAUTU KIIIEHTH, SKi 30BCIM He OyayTh 3allikaBlieH1 yepe3 1o 1 He Oyze
noxony. SIKmio mpoaHani3yBaTH BHILE3a3HaueHy 1HQopMalio 3 rpadikiB Ta TabmuUp 1
TIUOMHHO JOCTIIUTH MOXIUBOCTI, ki nae CRM-cucrema mix gac ii excruryaTarlii, MO>KHa
NPUNATH 10 BUCHOBKY, mo came CRM-cucrema nae MoxmBicTh Oi3HECy OyTH aJanTHBHUM
npu Oydb SIKMX CUTyallisiX 1 BIUIMBaTH Ha NpOIEcH sKI BiAOYBAIOThCA B KOMIaHIi,
BUKOPHUCTOBYIOUHM ISl LIBOI'O MOJTYJI1 IIPO SIK1 3T yBajlOCh paHillIe.

Po3rsinemo ofny 3 HalnonyssipHimux B Ykpaini CRM-cucremy OneBox. Lle cyuacna
CRM Tta ERP cucrema, po3pobiena s aBTomaru3aiii Oi3HEC-TPOLECIB Ta YHpPaBIiHHS
B3aeMuHaMu 3 kimieHTamu. g CRM-cucrema € mupoko (QyHKI[IOHAIbHOIO, IIO JIO3BOJISE
IHTETpyBaTH Pi3HI aCMIEKTH O13HECY B €IMHY TUIaTHOPMY.

JIo OCHOBHHMX MOJJIMBOCTEH MOXHa BifHeCTH (TabI. 4).

1. CRM: VYmpaBiiHHA B3a€MHHAMH 3 KJII€HTaMH, aBTOMATH3AIlis TPOIAXiB,
30epiranHs icTopii B3aeMOJIiil.

2. ERP: Ynpasninus giHaHcaMu, JIOTICTUKOIO, BUPOOHUIITBOM Ta 3aIlacaMu.

3. Mapketunr: ABToOMaTH3allii MapKETUHTOBHUX KaMIaHid, YMpaBIiHHS JiJlaMH,
CerMeHTaIlisl KJIIEHTIB.

4. HRM (Human Resource Management): YnpaBiiHHs epcOHAIOM, 00K po60doro
4yacy, HapaxyBaHHS 3ap00ITHOT IJIaTH.

5. AHnaunituka Ta 3BiTHICTB: [I00ymoBa 3BiTiB, aHaII3 JaHUX, TPOTHO3YBaHHs [13].
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Tabmus 4 — [lepeBaru Ta Henoniku OneBox

IlepeBaru
[aTerpamis Bcix 6i3HEC-TIPOLIECiB:
OneBox mo3Boisie iHTErpyBaTH pi3HI acCHeKTH
OizHecy B emuHy Iutatdopmy, mo 3abesmedye
MPO30PICTh i €PEKTUBHICTH yIIPABITIHHS.

I'myuxicTes Ta HamamrTyBaHHsS: CHcTeMa JIETKO
ajanTyeTbcs Mg  1oTpedu  KOHKPETHOTO
MiANPUEMCTBA 3aBISIKM MOAYJIBFHOMY MiAXOIY Ta
MOJKITMBOCTI KaCTOMi3arlii.

XmapHi Ta JoKambHi pimenas:  OneBox
NPOMOHYE SK XMapHi, Tak 1 JIOKaJIbHI BapiaHTH
PO3rOpTaHHS, o JI03BOJISIE obOpatu
ONTHMAJIBHUH  BapiaHT Ui  KOHKPETHOTO
Oi3Hecy

[linTpuMka  pi3HHX  Tamy3ei: Cucrema

MiAXOAUTh JUIE KOMIAHIA pI3HUX PO3MIpIB 1

Hepnomiku
Bapricth  BHpOBajpKEHHS Ta  HiATPUMKH:
HesBaxaroun Ha MHPOKI MOXKIMBOCTI, BapTiCTh
BIIPOBaDKCHHSA Ta maTpuMKa OneBox Moxke
OyTH JOCUTH BUCOKOI, OCOOJIMBO IS MaJHMX

MiAIPHEMCTB.
Cxiagnictp  HamamryBaHHsS: g meskux
KOMIIAaHIli HaNamTyBaHHS Ta KacToMizallis

CHCTEMH MOXYTb OyTH CKIIaIHUMH Ta BUMaraTH
3aydeHHs KBaTi(iKOBaHHUX CIICIIaTiCTiB.
HeoOxinnicte HaB4aHHA nepcoHamy: Sk 1 3
Oyab-sxor0 inmow CRM/ERP cucremoro,
epexTnBHe BHKOpucTanHi OneBox motpedye
HaBYaHHSI  [IEpCOHANy, IO MOXe OyTu
BUTPATHUM Ta YaCOBHM IPOIIECOM.

MoxnuBi TexHiuHi npobnemu: SK i 3 Oyab-IKUM
NPOrpaMHUM 3a0e3IeUYCHHM, MOXYTh

ramy3eidl, BKIIOYAIOYM pPO3ApiOHY TOPTIBIIO, BUHHUKATH TeXHIYHI mpobmemu abo 3001, sKi

BUPOOHUIITBO, JIOTiCTHUKY TOIIO. noTpe0yBaTUMYTh ONEPATHBHOTO BTPYYaHHS Ta
BUPIIICHHSI.

[HTYITHBHO 3pO3yMimnHii iHTEpdEiic:

OneBox Mae 3pyyHmid Ta  IHTYITHBHO

3pO3yMLIHH IHTEPQEHC, 10 MOJCTIITYE HABUYAHHS

NEepCOHANY Ta MiJBUILYE NPOXYKTHBHICTb

poboTu.

Jxepeno: CtBopeHo aBropamu 3a [14]

[Ticnsa perenpHOro aHanizy cucreM OneBox MoxHa 3poOUTH BUCHOBOK, 1110 OneBox €
OUTBIII yHIBEpCAJBLHUM Ta 3pPYyYHUM PIMICHHSM JUIsI CYy4acHOTO Oi3Hecy. 3aBISKU CBOIH
6araroyHKIIOHAIBHOCTI, JIETKOCTI y BHUKOPHMCTaHHI Ta BMCOKil IHTerpauiiHINd 31aTHOCTI,
OneBox 3natHuii 3a0e3neunTy OUIbII ePEKTUBHE YNpaBIiHHS O13HEC-TIpoLecaMy Ta CIPUATU
MIBUJIIOMY PO3BUTKY mianpueMcrBa. Came ToMmy, mepeBary HajaaoTh OneBox mpu BuboOpi
CUCTEMHM YIPABIIHHS JUIsl KOMIaHiH, SK1 IparHyTh JOCSIITH MakCUMaJIbHOI €()eKTUBHOCTI Ta
THYYKOCTI Yy CBOTH JiSIIBHOCTI.

BucHOBKH 3 1aHOT0 A0C/TiI>KEeHHS i MePCNeKTHBH MOAAJBIINX PO3POOOK 32 JaHUM
HanpsaMoM. CyudacHHi 0i3HeC MOCTIHO 3MIHIOETHCS T CTUKAETHCS 3 MOAOJIIAHHAM IpodieM
BEJICHHSI MIIPUEMHUIBKOT AisIbHOCTI. OCKUIBKM Ha PUHKY MaHye Bce OUIbIIa KOHKYPEHIIiS,
KIIIEHTH MalOTh OUIBII BHCOKI OUiKYBaHHS IIIOJIO SIKOCTI OOCITYTOBYBaHHS Ta 1HAMBIAYyalbHHUX
pimeHb. TakuM 4MHOM, MIAIPUEMCTBA OyIAb-SIKOTO PO3Mipy Ta cepH AIsNIBHOCTI MOBHHHI
MaTu B CBOEMY apCeHaJli CHCTEMH YIpaBIIiHHS B3aeMOBITHOCHHAMHU 3 kiieHTaMu (CRM).

CRM cucremn HagarOTh MOXIIUBICTH MiANPHEMCTBAM TOKPAIIUTH B3a€EMOJII0 3
KJIIEHTAMM, BIICTE)XYBaTH iXHI MOTpeOU Ta yrnoao0aHHs, HaJlaBaTH IEPCOHAII30BaH1 MOCIYTH
Ta 30UIbIIYBAaTH PiBEHb 33JJ0OBOJICHOCTI KIIIEHTIB. BUKOpHUCTAHHS TaKUX CHCTEM MOXE TaKOX
CHPUATH 301IbIIEHHIO MPOAXKiB, ONTHMI3allii MAPKETUHTOBUX 3YCHJIb Ta 3MEHIIIEHHIO BTpaT.

Uepes eKOHOMIYHI YMOBU ChOTOJICHHS BEIMKA KUIBKICTh MIANPUEMCTB NEPEXOJATH B
OHJIaMH-(opMarT 1 33711 aBTOMAaTU3allli OIIBIIOCTI MPOLIECiB BUMYIIEHI 3BepTaTiuch 10 CRM
cucteM. Tak Ik pUHOK MOCTIIHO 3MiHIOEThCS KUTbKicTh CRM cuctem Tex mocTiiiHO pocte 1
o0Opatu came Ty, sKa MiJX0AUTh TOMY UM 1HIIOMY Oi3Hecy CTa€ BCe CKIIAJHIILIE.

3a pesyapTaramM MPOBEICHOTO aHaJi3y MiANPUEMCTBA Oy 3po0JIeHI BUCHOBKH Ta
HaJaHi peKOMEeH a1 o0 BuKopucTtanus 1 miadbopy CRM cucremu nms BefeHHs Oi3HeCy Ha
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MIIMPUEMCTBI, 33171 301IbIIICHHS MPUOYTKY 1 MOJIETIICHHS BEACHHS OyXTalTepCchKoi Ta Oy/b-
sK0i 1HIIOI 3BITHOCTI B paMKaXx YMHHOTO 3aKOHOJABCTBA YKpaiHU. 3arnponoHOBaHi
PEKOMEH 1a1lii MOXKYTh CIIYT'yBaTu OCHOBOMO Jis mijgoopy CRM cucrtemu aiis BeneHHs Oi3HeCy
Ha KOHKPETHOMY MiANpHeMCTBI. Y poOoTi Oylio NMpOBEACHO NETaNbHHUHA aHalli3 OCHOBHUX
€JIEMEHTIB, sKI BIUIMBaIOTh Ha edekTuBHICT, (QyHKkmionyBanHs CRM-cucrem. bymo
po3misiHyTO cTpareriuni nepearu CRM, ixHI OCHOBHI (yHKIIIT Ta MOXKIIMBOCTI, & TAaKOX OYyII0
3MOJIeJIbOBAHO Ta MIATBEPAKEHO pe3yJabTaTaMu PO3PaxXyHKIB, SIK iX BIPOBAKEHHS BILUIMHE Ha
pi3Hi chepu BeneHHs O13HECY TOCIIOIAPIOIOYOTO Cy0’ EKTY.
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CRM system as a tool for improving business efficiency.

The aim of the article. The purpose of the article is to investigate the relevance of the CRM
system, how CRM systems increase business efficiency, to consider pleenémtation of CRM
technologies on the example of companies, to justify the effectiveness afgaeir
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Analyses results. Based on the results of the analysis of the enterprise, conclusions were
drawn and recommendations were made regarding the use and selection of theystRMfor
conducting business at the enterprise, in order to increase profita@litdte accounting and any
other reporting within the framework of the current legislation of Wiea The proposed
recommendations can serve as a basis for selecting a CRM systenmdoictoy business at a
specific enterprise. The work carried out a detailed analysis of tire etements that affect the
effectiveness of the functioning of CRM systems. The strategic advantageRMf their main
functions and capabilities were considered, as well as it was modeled ainchedrfy the results of
calculations, how their implementation will affect various areas of businéiss e€onomic entity.

Conclusions and directions for further research. Modern business is constantly changing and
faces the challenges of doing business. As the market becomes increasimgiito@ncustomers
have higher expectations for service quality and individual solutions. Thus, entegbasgssize and
field of activity should have customer relationship management (CRMinsysh their arsenal.CRM
systems enable businesses to improve interactions with customers, track theirmdegdgeences,
provide personalized services, and increase customer satisfaction. Using sk sgst also help
increase sales, optimize marketing efforts, and reduce waste.Due to todagsieamnditions, a
large number of enterprises are switching to an online format andraeel fto turn to CRM systems
for the automation of most processes. Since the market is constantlynghahgi number of CRM
systems is also constantly growing, and it is becoming more and more diffichibose the one that
suits a particular business.

Keywords CRM system, lead manager, innovation, automation, marketing strategy
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